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INSURANCE FOR 
NAVY BUILDING 
PROGRAM OUTLINED 


One Policy Only, to Cover Entire Risk, 
Will Bear Signature of 
Underwriters 





W. H. McGEE TALKS AT MEETING 


Understood that Government Desires 
Business Written in American or 
Regularly Entered Companies 


That the United States Government 
intends American marine underwriters 
and American marine insurance com- 
panies to handle and underwrite the 
insurance covering the navy building 
program was brought out at a meeting 
of marine underwriters held on Mon- 
day in the National Board of Marine 
Underwriters’ rooms, 63 Beaver Street, 
New York City. ‘This meeting was 
called to hear a report of Wm. H. Mc- 
Gee of Wm. H. McGee & Co., chairman 
of the board in connection with this 
subject. 

In the past the government has acted 
as payee in connection with all losses 
incurred under building risks, the re- 
spective brokers and agents delivering 
to the government individual policies of 
their underwriting offices. This neces- 
sitated each time a loss occurred send- 
ing the policies back to the brokers, 
agents and companies for proper 
record. Under the new scheme pro- 
posed, there will be issued one policy 
or certificate covering the entire risk 
which will bear the signature of the 
various underwriters on the risk, thus 
dispensing with the multiplicity of 
policies and no little red tape in the 
handling of them. 

It is understood that the government 
is desirous of all this business being 
written in American companies or com- 
panies of other countries regularly en- 


tered in the United States. The re 
quest from the government is open 


minded, asking that uniform forms and 
rates be submitted. 

While the plans are not- yet complet- 
ed it is understood that there will be a 
permanent committee on which will be 
representatives of the companies, ag- 
ents and brokers interested in marine 
insurance matters. 

Hendon Chubb Acting Chairman 

At the meeting Monday, Hendon 


(Continued on page 16) 
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Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Dealing and 
of Losses 


Fair 
2ayment 


Sixty-five-Year Record for 
Prompt Adjustment and 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosivn, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Rezis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover 


STRENGTH REPUTATION SERVICE 

















The Pennsylvania Fire Insurance Co. 

Independence Square PHILADELPHIA 

BRANCH OFFICE, 76 William St., N. Y. CITY 
E. G. RICHARDS, President 


Writes all customary forms of Fire Insurance 


Born under the shadow of Independence Hall, its office has 
been on the same site for 93 years, during which time it 
has steadfastly upheld the traditions inseparably 
associated with its birthplace. 




















SPRINGFIELD. 


Fire & Marine Insurance Co. 


Cash Capital $2,500,000.00 


HE SPRINGFIELD for two-thirds of a century has 
I transacted business solely under its own corporate 
name, without annexes, underwriting agencies or 
subsidiary companies. An agent of the SPRINGFIELD is 
not a half, a quarter or any other fraction of an agent, but 
is vested with the rights and dignity of an undivided repre- 
sentative of an undivided and independent company. The 
SPRINGFIELD stands today pre-eminent among American 
fire insurance companies. 


SPRINGFIELD MASSACHUSETTS 
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BRITISH COMPANIES 
BONUS DELAYS 
ARE ADVISED 


General Distributions of Surplus Not 


Being Made Because of War 
Experience 
BRITISH VIEWPOINT GIVEN 


Companies Act Upon Advice of Dis- 
interested Actuaries—Hope There 
Will Be Agreement 





London, Feb. 15.—Some quinquennial 
valuations of exceptional interest fall 
due to be at the end of 1918. 
The most important is that of the Seot- 
tish Widows Fund, which for 
more than a century has maintained an 
average rate of bonus, practically equal 


made as 


an office 


to that which has been given without 


change for the past thirty or forty 
years. Although it may be that at vari- 
ous times one office or another might 


he giving a higher rate of 
the Scottish Widows 
first place for persistence of excellence, 
and the course it decides to adopt on 
the present occasion is of moment to 
the whole life assurance world, and is 
by no means limited to the poliey- 
holders of the society. 

sefore the war it would have been 
inconceivable that the Scottish Widows 
Fund should abstain from the declara- 
tion of a bonus, and an increase was 
more probable than a decline. In pres- 
ent circumstances, however, when the 
financial future is unknown, the society 
will have to weigh its remarkable bonus 
record against the security and perma 
nent welfare of its policyholders, and, 
if the latter consideration dictates the 
postponement of a bonus, the partici- 
pating policyholders of the society will 
recognize the wisdom of, and the neces- 
sity for, the decision, and will increase 
rather than diminish their support of 
the office, with which they have long 
had such good reason to be satisfied 

In discussing the bonus proposition, 
William Schooling, writing in the Lon- 
don “Telegraph,” makes some observa- 
tions, which are regarded as cleverly 
put He says: 

“The directors 
advice of an actuary of 
ability, and are not in the 


bonus than 
, it easily holds the 


have the benefit of the 
outstanding 
least likely 


to be influenced by any comments that 
appear in the press. The society is a 
purely mutual office, and the course 


adopted will be determined in the best 
interests of the policyholders, but a 
critie may be allowed to say that it 
would be of material assistance to the 
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cause of life assurance in general if 
the Scottish Widows Fund decided to 
husband its resources and abstain from 
any general distribution of surplus at 
the present time; this would justify the 
action of so many offices during the 
war, who have taken the prudent course 
of postponing bonuses, and would per- 
haps do more than could be done in any 
other way to demonstrate to partici- 
pating policyholders generally that the 
war had rendered inadvisable any sys- 
tematic distribution of surplus other- 
wise than to policies which become 
claims before the financial situation 
clears up. 


The Scottish Provident. 


“Another great mutual office, the 
Scottish Provident Institution, also has 
a valuation as at the end of 1918, and 
it will require some ingenuity to dis- 
cover the fairest method of dealing with 
the situation. Under whole life and 
limited payment life policies the sys- 
tem adopted is to charge low rates of 
premium and to give no bonuses until 
the premiums paid, if accumulated at 
4 per cent. compound interest, would 
have amounted to the sum assured. 
This plan secures a large amount of 
insurance protection in the event of 
early death, and subsequently the pol- 
icyholders have the full benefit of mu- 
tuality. The first bonus declared is, 
however, the most important, and those 
policyholders who participate for the 
first time in 1918 may experience dis- 
appointing results if the directors deter- 
mine that a general distribution of 
surplus is inadvisable. The best of the 
Scottish offices, however, have a genius 
for life assurance, and I have no doubt 
that the Scottish Provident will find a 
way of promoting the welfare of its 
policyholders to the fullest extent and 
at the same time dealing fairly as be- 
tween the various members. 

“In the meanwhile the Institution of- 
fers exceptional attractions to new en- 
trants; by the time they become en- 
titled to participate for the first time 
it may be reasonably supposed that 
financial conditions will have become 
more or less settled; that securities will 
have appreciated in value, and that the 
investment advantages at present avail- 
able will have made themselves felt. 
There is no occasion to trouble about 
the possibility of bonuses in the near 
future being small or absent, since on 
account of the lowness of premiums the 
Scottish Provident gives in effect a sub- 
stantial guaranteed bonus during the 
early years of assurance, because the 
policy that can be obtained for a given 
premium is substantially larger than 
can usually be obtained on the partici- 
pating plan. 


Other Valuations. 


“A third mutual office, the National 
Mutual, has already issued its valua- 
tion report, and, acting upon the ad- 
vice of the actuary, the directors have 
decided to carry forward the surplus, 
merely giving an interim bonus to any 
policies that become claims before the 
next distribution. The rate of interim 
bonus can be reconsidered from year 
to year, and the society may decide to 
distribute surplus at any time without 
necessarily waiting for a further five 
years. This course seems undoubtedly 
the right one to adopt in the interests 
of the policyholders, who will fully ap- 
preciate that the directors have done 
the right thing and have maintained 
unimpaired the future bonus prospects 
of the society. 

“Two leading composite offices, the 
Alliance and the Liverpool & London & 
Globe, are also making quinquennial 
valuations. It has not been the invari- 


able rule during the war for offices 
transacting all forms of insurance to 
defer the distribution of surplus. It 


seemed to take them some little time 
to discover that we were at war, and to 
recognize the significance of the fact. 
It may, however, be anticipated that 
the Alliance, with its exceptionally 
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strong financial bourd, will adopt the 
prudent course, and let its policyhol- 
ders, for their own advantage, wait for 
a time before any surplus is definitely 
allotted to them. Neither the Alliance 


nor the L. & L. & G. need take their 
shareholders into consideration in this 
connection. In a _ proprietary office 


transacting life business alone the non- 
distribution of surplus would diminish 
and might suspend the payment of divi 
dends to shareholders, and thus con- 
ceivably—though not  necessarily—a 
conflict might arise between the respec 
tive interests of proprietors and policy 
holders, in which casé the former might 
carry the greater weight with the 
board. In the Alliance and the Liver 
pool, however, the profits in other de- 
partments make ample provision for 
shareholders’ dividends, and it may 
fairly be supposed that both offices will 
abstain from the distribution of bonuses 
except to policies which become claims 
in the near future.” 


Practical Solution 
of Inheritance Tax 


BEST FURNISHED BY INSURANCE 


Situation Described in a Nutshell By 


Wilbur Nelson Rose, Pacific 
Mutual Life 

William Nelson Rose, of the Home 
Office Agency of the Pacific Mutual 
Life, sizes up the inheritance’ tax 
problem in this way: 

1. As an ‘estate in itself it is the 
quickest to secure, because the first 


premium assures it. The only way in 
which an immediate estate in a definite 
amount can be Created. 

2. Lowest in because the an- 
nual premium deposited is lower than 


cost, 
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Efficient Service to Policyholders 
Training and Education for Agents 


A satisfied constituency gained by Fifty- 
eight years of public service 
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interest, and little more than taxes, if 
estate were city property. 

3. (No maintenance. The net annual 
deposit covers it all. Not subject to 
tuxes, assessments, improvements or 
repairs. 

4. Always worth 100 cents on the dol- 
lar. Inheritance taxes must be paid 
within 12 to 18 months in cash. This 
matures at the one and only time this 
tax money is needed, and in the only 
way it can be used—in cash. 

5. Easiest and safest to buy because 
it is purchased in annual instalments 
and guaranteed by one of the safest 
financial institutions in the world. 

6. When individual is named as bene- 

ficiary, no time is required for adminis. 
tration, and no executor or administra- 
tor is necessary. 
7. No lawyer to consult, hence no 
ccurt proceedings, no expense for col- 
lection, fire-proof, burglar-proof and 
fool-proof. Your policy is a matter of 
record—losing your policy does not lose 
its benefits. Fool-proof because the 
terms of the contract and its values 
work automatically. 

Mr. Rose then makes the following 
comments: 

“This part of the estate can be con- 
sidered as a separate fund set aside to 
protect the estate proper. When made 
to an executor or to the estate, it is, 
naturally, subject to taxation. When 
made to an individual member of a fam- 
ily (or member) it is free from taxa- 
tion and execution. This fund is itself 
exempt from the Inheritance Tax. 

“We view it 
point: 

“If you owed a debt approximating 
one-fourth of your entire wor-dly pos- 
sessions, you could not hope to retain 
the entire estate and yet liquidate the 
debt during your lifetime—your coming 
Inheritance Tax is that debt, but it will 
rot be so called until that day when you 
puss on. Then do you expect the person 
or persons to whom your estate will re- 
vert, to do in 12 months what you 
could not do in a life-time? Rather 
food for thought, and a real basis fora 
little transaction tending toward pre- 
paredness and certain necessity of fu- 
ture reconstruction. This reconstruc: 
tion must be faced, supported.by cash 
within a definite time. Failure to do so 
will mean the levy of penalties dating, 


may from this stand- 


not from the date of default in pay- 
ment, but from date of death. This 
penalty is: U. S. Inheritance Tax 10 


per cent per annum; California Inherit- 
ance Tax 10 per cent per annum. Trans- 
ferring of property by deed of gift or 
questioned sale prior to death does not 
dodge the issue. 

“If you maintain a sum of sufficient 
size to meet this tax, that sum is ex- 
posed to tax and to fluctuating markets 
and conditions, and may be impaired 
right at the one and only time it is 
supposed to be used. ~ 

“There will be a lot 
stamps and expenses in addition to 
these estates, inheritance or transfer 
taxes, the whole amounting to probably 
double any sum ‘you may have imag- 
ined. There will be income taxes for 
the preceding twelve months and there 
will be ad valorem taxes on your realty, 
your money in bank, and other taxable 
heldings. What is the solution? Can 
the securities 


of taxes, fees, 


we take a chance on 
market being favorable? Will your 
executor sell off the stable securities 


on hand and leave the less stable for 
those you intend shall be your bene 
ficiaries? Can you afford to trust to 
luck in a transaction of this magnl 
tude?” 
FIVE BEST SELLERS 

Of all the policy forms offered by the 
Travelers these five proved to be the 
best sellers. in the order named: Ordi- 
nary Life, Uniform Premium, 20 Pay- 
ment Life, Uniform Premium, 10 Year 
Non-Renewable Term, 20 Payment Life, 
Premium Reduction, 5 Year Renewable 
Term, 
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Metropolitan Man 
Heads Local Body 


ANNUAL MEETING: AT ASTOR 
Voshell Brothers Now Association 
Presidents—Talks By Men Promi- 
nent in Financial World 
The election of S. S. Voshell, super- 
jintendent of the Metropolitan Life in 
Brooklyn, as president of the Life Un- 
derwriters’ Association of New York, 
which took place at the Hotel Astor at 
the annual meeting of the association 
on Tuesday night, was interesting from 
several angles. A year ago the atti- 
tude of the Metropolitan Life towards 
the association movement was _ luke- 
warm. Since that time J. K. Vosheil, 
of the Metropolitan in Baltimore, has 
been elected president of the National 
Association of Life Underwriters, and 
the election of his brother, S. 5S. Vosh- 
ell, to head the New York body brings 
the Metropolitan into the association 
movement about as actively as could 

be the case. 


Uiuer Olicers elected were Le itoy 
buwels, iamucudi, rel Vice-presidelil, 
oypouhey anmeilor, LYOvident Lue «& 
arUsl, second vice-president, Charles 
pueul, PYuaeatlai, Luird Vico-presiaeul, 
and w. #4. Andrews, tMhvenix Mutual, 


secretary-Lreasurer. members OL ex- 
ecutive Committee are nm. L. Jones, Li. 
A. Cerf, K. W. Goslin, Sheppard Hov- 
mans, George A. WKederick and EK, J. 
pisley. 

New President Ill 

President Orra S$. Kogers opened his 
address by reading letters ol regret 
trom President Frederick Frelinghuy- 
sen of the Mutual Benetit; President 
Arthur EK. Childs of the Columbian Na- 
tional; President Forrest F. Dryden of 
The Prudential and a telegram trom 5. 
$. Voshell from Palm Beach where Mr. 
Voshell is recuperating after a period 
of illness, and a resolution was adopted 
to send a telegram of good wishes to 
Mr. Voshell. President Rogers de- 
scribed the new conditions for the life 
agent which would come as a result of 
the end of the war and told how it 
would be necessary for the agents to 
change the trend of their energies from 
war work to developing their business 
under the new conditions. The third 
and fourth Liberty Loan campaigns 
were discussed by Mr. Rogers who told 
of the records which had been made by 
the members of the New York Life Un- 
derwriters’ Association, giving particu 
lar credit to L. A. Cerf, Julian S. My- 
rick, Sigourney Mellor, A. R. Allen, R. 
W. Goslin and W. F. Atkinson. 

860 Members 

President Rogers stated that the 
present membership of the association 
consisted of 860, of whom 60 were in 
the service of the government. 

The action of the Life Underwriters’ 
Association in respect to rebate cases 
was reviewed by President Rogers, in 
describing which he took issue with 
the attitude of some of the home of- 
ficers of the company in regard to re- 
bates, and cited the action of one -com- 
pany which refused to cancel the li- 
cense of a man who admitted to having 
rebated. He also cited the benefit of 
the work being done by the Life Under- 
Writers’ Association as exemplified in 
the case of one man recently to whom 
4 case had been offered who was ap- 
parently lost through the offer of a 
rebate by another agent, only to be re- 
Balned on presentation of the members 
of the Life Underwriters’ Association as 


Printed on the back of the membership 


cards. 
R. E. Cochran Dead 

The death of eight prominent mem- 
bers of the association was recounted 
by President Rogers, and it was an- 
hounced to the surprise of most of the 
Members present there that Vice-Presi- 
dent R. B. Cochran, of the United 
States Life, and one of the charter 


members of the association, had died 
last Friday. Suitable resolutions were 
adopted condoling the relatives of Mr. 
Cochran. 

The outlook for the future was paint- 
ed very rosily by President Rogers who 
gave the statistics of the production of 
the industries of the United States, as 
compared with the balance of the world, 
showing conclusively the opportunity 
for the further development of life in- 
surance in the United States. He said 
that the thrift campaign together with 
the influenza had been very- good ad- 
vertising for life insurance which the 
agents should hasten to take advantage 
of. The many new departures in life 
insurance during the war period were 
cited by President Rogers who laid 
particular stress on the co-operative 
tendency among the companies as evi- 
denced by their issuing joint policies 
with as many as ten contributing com- 
panies to cover Red Cross and Y. M. 
“, A. workers. He concluded his talk 
by stating that the business was on the 
verge of a new era, and that in his 
work as president of the New York As- 
sociation he had sought to create a 
spirit of good feeling which would he 
the basis of preparation to take advan- 
tage of the new conditions. 

Best Approach Was by a Weman Agent 

President Rogers the introduced 
Hugh Baker, vice-president of the Na- 
tional City Company, in charge of 
sales, whose subject was salesmanship. 
Mr. Baker opened his address with the 
statement that the best insurance sales 
talk he had ever heard was that made 
to him recently by a woman, and he 
developed this thought to prove that a 
great opportunity existed in life insur- 
ance work for women because of the 
heart interest necessary in selling this 
particular product. The importance of 
life insurance in the national scheme 
was given a very important place by 
Mr. Baker who said that the develop- 
ment of industries through the invest- 
ment of company funds, together with 








the encouragement of thrift and other 
proper motives in the minds of policy- 
holders was not to be lost sight of, in 
the more urgent press of the routine 
duties of the business. He also laid 
particular stress on the development of 
the business to the point where a man 
is now ashamed to admit that he has 
no life insurance and where it is essen- 
tial for him to secure credit, and stated 
that in his opinion life insurance 
should be compulsory. 

The greatest salesman the world has 
ever known, according to Mr. Baker, 
was Moses, who sold the promised land 
on a forty-year delivery, and made the 
sale stick. 

Four Fundamental Principles 

Four fundamental requisites are es- 
sential to a successful salesman, ac- 
cording to Mr. Baker. They are the 
salesman, the buyer, the facts and the 
“how.” The salesman, Mr. Baker said, 
should appreciate the buyer’s view- 
point, and in this connection he stated 
that the misuse of the word “service” 
had come to cause a reflex action 
which was worse than original misrep- 
resentation, and that when a man talks 
to him in his office he wants the man 
to talk insurance which is fitting to his 
needs, and to keep him advised on the 
phases of the business he is ignorant 
of, which he considers to be insurance 
service. He scored the inclination of 
some men to favor friends in placing 
their life insurance rather than in put- 
ting service first, but he said that the 
man rendering service is sent to the 
business connections of his prospect, 
whereas the friend who does not ren- 
der service is not. 

The development of the salesman was 
given considerable time by Mr. Baker, 
and one of the most important points 
he made was that the salesman must 
have good health, and the desire to re- 
tain that health. He concluded his talk 
with the statement that ambition is 
the fuel which keeps the fire of deter- 
mination burning, and is the most im- 
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portant factor in developing a success- 
ful salesman. 
Morgan Partner Talks 

President Rogers then introduced 
Dwight L. Morrow, member of the fitm 
of J. P. Morgan & Co., and United 
States Delegate to the Allied Maritime 
Transport Council. Mr. Morrow took 
as his subject the American soldier, 
but later drifted into the period of 
criticism and doubt which he said the 
whole world is about to experience, and 
in this connection he urged upon the 
representatives of the life insurance 
business their importance in establish- 
ing public opinion and confidence so 
that the country may continue its 
normal development which would be 
impossible if confidence were not pro- 
cured. ; 

Darby A. Day, Chicago manager of 
the Mutual Life, was the next speaker. 
Talk by National Association Head 
J. K. Voshell, of Baltimore, president 
of the National Association, then told 
of some of the phases of the business 
he had come in contact with in his 
many recent addresses to local associa- 
tions in various parts of the country. 
He said that he had no patience with 
life insurance men who undertook to 
compete with the government soldiers’ 
and sailors’ insurance, and cited one 
instance of a man who had rates which 
he misrepresented as being lower than 
the government with a broader cover- 
age. He linked the ordinary and in- 
dustrial branches of life insurance, 
through his election as president of the 
National Association as a basis for a 
big movement to procure membership 
in local associations of every man li- 
censed by any life insurance company, 
and stated in this connection that the 
National Association is sending out a 
notice asking every local association to 
get into touch with the proper men to 
carry out. this campaign. Mr. Voshell 
stated that in his talks in various cities 
he found that optimism was foremost 
everywhere and attributed this condi- 
tion primarily to the benefit to the 
business done by government insurance 
and to the advertising value of influ- 

enza claims. 

Following the _ treasurer’s’ report, 
which showed the New York Associa- 
tion to be in a very healthy condition, 
President Rogers adjourned the meet- 
ing. 


POLICY WITH WIDE APPEAL 


Principal Thing Which Restrains Men 
From Insurance is Impulse to 
Ignore Death 
Philip Burnet, president of the Con- 
tinental Life, recently addressed army 
camp insurance officers on “The Value 
of a Human Life.” It was an unusually 
interesting address which he delivered, 

his conclusions being as follows: 

“Since the principal thing 
restrains us from insuring is 
pulse to ignore death, it would seem 
that the more we concentrate on life 
the more do we work with the funda- 
mental instinctive trends, and the less 
do they oppose our efforts. 

“The policy which does this is the 
endowment policy with thirty or more 
years to run. 

“That carries with it the implica- 
tion that ‘of course you are going to 
live at least thirty years,’ yet takes 
into account the lurking possibility of 
death without emphasizing it, and pro- 
vides both for the smaller self of the 
individual as well as for the larger self 
if it has been extended to include others 
in its feelings. 

“The endowment payable at age 62 
might serve the purpose even better, 
although our own experience tends to 
show that on the average, the 30-Year 
Endowment is the policy most likely 
to make the widest appeal.” 


which 
the im- 


The Loyal American Life Association 
of Chicago has levied a special assess- 
ment of 10 cents for the month of Feb- 
ruary in order to meet influenza losses. 








4 


THE 


EASTERN UNDERWRITER 


February 28, 1919 





Will Defeat State 
Paying Premium Bill 


SOLDIERS 
Would Cost Average County $80,000 a 
Year for Two Years—Arguments 

Presented 
Madison, Wis., Feb. 23. 
Corporations 


WISCONSIN DEBATE 





The 
will 


Senate 
Committee on prob- 
ably recommend for defeat Senator Os 
Olson’s bill providing for coun 


the premiums on the 


car L. 


ties to maintain 


war risk insurance policies of their 
soldiers, sailors and marines for two 
years after their discharge, not, how- 


that 
made by the 


agreeing some ar 
should be 
to assist 


ever, without 
rengements 
Federal Government the men 
in keeping up their insurance. 

Olson, arguing before the 
favor of the bill 
of the 
carried 


Senator 
committee in said 
that a great 
per 
life insurance before entering the serv- 


majority men, at 


least 75 cent., never uny 
ice, that they were given the war risk 
insurance at approximately $6.60 per 
month on a $10,000 policy, and he felt 
the home community should help them 
tc keep up the insurance for a period 
of two years after discharge until they 
could readjust their affairs to keep it 
up for themselves. 

He said with 118,000 men in the serv- 
ice from Wisconsin, it would cost the 
state about $80 per year for each man 
or a total of $18,880,000 for the two 
years if each man was carrying a $10,- 
v00 policy, but many were only Carry- 
ing $5,000. He said it would cost the 
average county less than $80,000 a year 
for the two years and that unless the 
boys were given some assistance most 
of them would permit their insurance 
to lapse. 

Senator Herman Schultz, Milwaukee 
member of the committee, asked if il 
would not be money well invested by 
the counties, as it would prevent pov- 
erty in the future and probably save 
the counties many times the present 
cost. 


Labor Supports Bill 


Glen P. Turner, supporting the bill 
for the State Federation of Labor, 
quoted Kipling on the treatment of 


the soldiers during a war in compari- 
son to before and after hostilities. He 
said it would cost about $3.50 per capita 
in Wisconsin to pay these premiums 
and that no one should begrudge it. 

Senator Fens, Milwaukee, declared it 
did not seem right for agitators to 
want to help the boys who are now re- 
turning when they did not help back 
them during the war. Turner resented 
the statement, declaring that he did 
help during the war as he worked in 
the Four Lakes Ordnance plant making 
rifles. 

John A. McCormack, representing the 
Milwaukee Association of Commerce, in 
opposing the bill said the government 
provided the war risk insurance for the 
duration of the war at from one-fourth 
to one-third the cost of ordinary insur- 
ance and provided that the soldiers 
could carry that protection at the low 
cost for five years after discharge: In 
other words that the government was 
maintaining that insurance at a cost of 
$1,200,000,000 a year, that the people 
are paying taxes to cover that amount 
and to compel the people to also pay 
the premium would mean not only 
double taxation but have the people pay 
the whole cost. He showed what it 
would cost in Wisconsin for the two 
years, and argued that if the counties 
paid the premiums for the soldiers for 
two years it would be harder for them 
te have to pay it themselves when it 
was converted into a policy in an or- 
dinary company. 


UNDER INSURANCE 
Thomas A. Buckner Says Average Pol- 
icy Should Be Larger, and Ex- 
plains Why 


A pretty good idea of what money 
means today may be gained from the 
fact that, invested at even so liberal 
a rate as 6 per cent., much above the 
average for a safe investment, the 
daily income from $1,000 is only 16 
cents; from $2,000 only 32 cents; from 
$5,000 only 82 cents, while a $10,000 
policy on these terms would provide a 
family with the princely income of 
$1.64 per day! says Thomas A. Buck- 
ner, vice-president, New York Life. 

Not very much, you say, for the sup 
port of a household. No. But it shows 
that the ordinary amounts men insure 
their lives for are too small, far from 
adequate, should be increased, and 
many times should be actually doubled 

The strongest reason you can_pre- 
sent to a man for adding to his insur- 
ance is the fact that a dollar today has 
the purchasing power of only 48 cents 
compared with what it would have pur 
chased several years ago. Hence what 
ever insurance a had before the 














@~ State Mutual Life 
Hic'*s Assurance Company 
“eu” of WORCESTER, MASS. 
Incorporated 1844 








In 1918 a larger volume of both written and paid-for 
business was produced than in any previous year. 


1919 
SEVENTY-FIFTH ANNIVERSARY YEAR 


OUR ACHIEVEMENT Protection and Service Unexcelled. 
Additions are made to our agency force when the right 
men are found. 


B. H. WRIGHT, President D. W. CARTER, Secretary 
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war, it ought to be just about doubled A STE! HEN IRELAND, 
today, so much has the size of the dol- Superintendent of Agencies | 
lar shrunk. = = oe. ee 
JANUARY 1, 1919 


| Dividends 
Disbursed 1918 | 
| 
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General Surplus 
Notwithstanding the 


Ledger Assets January 1, 1918. 


Surrender Values ...... 
Annuity and Income Payments......... 


| Total Paid Policyholders........ wee eee $7,867,573.54 
All Other Disbursements. . 


United States and Municipal Bonds. . . 


Mortgages, First Liens... . ; 
Policy Loans and Premium Notes...... 


Non-Ledger Assets due and accrued (Net) 


Total Assets (Market Basis December 31, 1918) 
Liabilities (Paid for Basis).... 


eet ee eee eee ees es ee 2 a 


SIXTY-NINTH ANNUAL STATEMENT 
NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 


$66,709,654.09 


. | Premiums for Insurance. ......... 00... 000.20 0.000. 7,917,820.31 
Received 1918) Interest and Rents........... -ineteb~ebeakeeebabat 3,421,605.30 
ET SDs 6. 4: 0k a 56 si ares bake o0'ed bon Koad 451,612.36 
$78,500,692.06 

Death Claims ......... : errr Tre or 

ree ee ee tisttnéoeewcase See 

Matured Endowments ................ 1,380,918.26 


1,152,269.51 
741,139.15 


oe eee ee ee 


veeeeeeeeees 1,836,352 07 — $9,703,925.61 
. -$25,811,429.86 
.. + 31,774,807.45 
10,437,523.44 


Ledger Assets | Real Estate (Company Offices).........  251.000.00 
Mee, Th, TONG) COM ccc cccscsescccscccsccescsse. Of0,49R2 
| Due from Agents and Bureau of War 
| Res 4,567.18 $68,796,766.45 


2,241,649.18 


$71,038,415.63 
67,152,087.63 


$ 3,886,328.00 


Lona ee eee eee ee © 2 oe oe 


unprecedented death rate, due to the Influenza epidemic. and to war losses. increased federal d 


mands and taxation, and additional cost of doing business, the Company enters upon its Seventieth Year with the follow 


Ing net results: 


Increase in Outstanding Insurance.... ... 
SS RE eee 
Increase in General Surplus on the basis of actual market values. . 


New insurance paid for $26,104,481. 


ment, and will be paid as due. 





Outstanding insurance $233,424,376. 
tality for the year 84.05% of the expected. 


Coe eccseccceccccccce Pad10.00 
2,443,178.38 
114,218.06 


$6660068 499826665 


Mor- 


Interest earned on mean ledger Assets 5.10%. 


The present dividend scale will be maintained for 1919 and dividends to policy- 
holders for the coming year, amounting to $2,072,632.90 have been declared, charged off as a liability in the above state- 


EDWARD D. FIELD, Superintendent of Agencies 
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Company of 


to Provident 


Organized 1865 


The Provident Life and Trust 


Endowments Matured in 1918 $3,307,534 


The satisfaction of these Policyholders is a valuable assistance 
Agents, who do not 
what is the best form of policy. They quote the Hindsight 
of these satisfied Policyholders. 


Philadelphia 


have to theorize about 











THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





EF INSURANCE COM 
OF BOSTON MASSACHUSETTS 





WILLIAM N. COMPTON, General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 








Why Should Life 
Premiums Be Taxed? 


QUESTIONS ASKED LEGISLATORS 





S. A. Foster’s Brief on Subject—Iowa 
Made a Profit Last Year 
of $749,480 





made to the lowa 
General Assembly, Sidney A. Foster, 
president of the Royal Union of Des 
Moines, discusses the injustice of tax- 
ing life insurance premiums. In 1918, 
took $667,845 taxes from com- 
After deducting expenses, and 
adding charges made for fees, agency 
licenses, etc., the state made a prwiit of 
$749,840. Mr. why life 
insurance premiums should be taxed, 


In a statement 


lowa 
panies. 


Foster asks 


Concerning lowa Companies 

Originally there was no tax upon the 
premiums collected in lowa by lowa 
domestic Companies, but the tax was 
fixed at 214% per cent. on outside com- 
panies doing business in lowa, said Mr. 
Foster. This law is in itself retaliatory 
and lowa companies must pay to other 
slates a 24% per cent, tax on premiums 
collected in those states, because lowa 
collects from companies organized out- 
side of lowa 2% per cent. in this state. 
During the year 1918 the Jlowa life 
companies paid the State of lowa in 
taxes and fees more than $35,000! You 
have already been informed that the 
clerical and salary cost of sustaining 
the lowa Insurance Department was 
less than $24,000 for the year. Is this 
fair? In other states the Iowa life 
companies paid hundreds of thousands 
of dollars because of the 2% per cent. 
required in consequence of this 24% per 
cent. tax upon outside companies in 
Iowa. The State of lowa has a larger 
number of life companies than any 
state in the Union excepting alone the 
State of Illinois. 

The following states 
tuxation of life insurance premiunis, 
but are governed by the reciprocal 
law, “you tax us and we'll tax you”: 

Connecticut, New Jersey, Illinois, 
Wisconsin, Montana. New York and 
Rhode Island have 1 per cent. on home 


have no local 





companies and reciprocal law. Massa- 
chusetts taxes One-lourth of 1 per cent. 
on reserves of home companies and 
reciprocal law. 

lowa does not rank up in liberality 
with the great insurance states of this 
Union in recognition of the importance 
ot its life companies. Why? Is there 
any good reason? Is Jowa less pro- 
gressive and less appreciative of this 
department of her important business 
development? lowa has the best law 
governing life insurance operations of 
any state of all the states without ex- 
ception, save only her attitude on taxa- 
tion of premiums. 


What the Tax Costs the Country. 

Continuing, Mr. Foster says: “In the 
year 1897, sixty-eight companies re- 
porting, the total taxes paid the states 
was $4,075,492. This sum being ap- 
plied as a single premium on an indi- 
vidual aged 35 years, on a 3% per cent. 
reserve American Experience basis, 
would have paid for more than $10,963,- 
073 paid-up life insurance that probably 
by t'.is time would in a large per cent, 
have been paid to beneficiaries and be- 
come a factor in the property taxation 
ot the state. 

Allow me to make another illustra- 
tion: From the same sixty-eight com- 
pavies twenty years later, the total 
collections for taxes in the aggregate 
was, on a basis of 2 per cent, while the 
Iowa rate is 2'4 per cent, about $16,- 
000,000 and this for the year 1917 only, 
and you must realize the tax is annual. 
This sixteen million dollars taken from 
the policy holders in 1917, on a 31% per 


cent reserve basis, American Exper- 
ience Table, would have purchased by 
a single premium in the year 1917, 


more than $44,710,000 of paid-up life in- 
surance on ages of 35 years. Think of 
the sum, sooner or later the whole sum 
insured must become endowed and add- 
ed to the physical taxable wealth of the 
people of this country, listed as tax- 
able property. Thus the law does not 
profit the states, but is an enormous 
wastage vear after year, unjustly taken 
and mistakenly applied. 
Neither Liberal nor Just 

“Ts it a liberal and just policy for the 
general or state governments to dis- 
courage the thrift of the citizen policy 
holder by an annual taxation of more 
than sixteen millions of dollars depriv- 








ing such citizen policy holder of more 
than forty-four millions of paid-up life 
insurance annually, year after year? 
“It is not my purpose to enlarge upon 
the uses of life insurance money. Every 
intelligent individual knows that insur- 
ance money pays off incumbrances on 
the home; protects society from crime 
and the state from criminals; it robs 
the poorhouse of inmates by providing 
for dependents, and is a great lever 
when rightly used to enlarge the 
sphere and elevate the value of Amer- 
ican citizenship. Are the legislators of 
the various states doing their whole 
duty? Is it fair to tax thrift beyond 
any point where thrift should have wise 
supervision, by state direction, and in- 
vestigation? Is it not a crime to lay 
an extra burden upon the man who is 
provident, without putting a state tax 
penalty upon the man who refuses to 
provide for the possible future necessi- 
ties of his family or himself? In all 
property taxation the weight must fall 
equally and justly, or it is an unconsti- 
tutional act, and yet the man who does 
not take insurance is taxed less than 
the man who does!” 


TRIBUTE TO A. C. LIEBERT 

The name of Arthur C. Liebert, ag- 
ency correspondent of the Connecticut 
Mutual, will long be remembered not 
only by the older members of the life 
insurance fraternity in Hartford but 
many of those who only recently have 
joined the fraternity, says Col. Burpee, 
in the Hartford “Courant.” He had a 
cirdial welcome for every young Man 
and he put his great resources at their 
disposal in a way so generous as to 
astonish many who had supposed that 
business interests were first of all sel- 
fish. His resources along his particular 
line were greater, probably, than those 
of any insurance man in the country. 
Whatever the information desired, 
whether about up-to-date affairs or af- 
fairs of thirty years ago, Arthur Lieb- 
ert could furnish it or tell where it 
could be found. 


LECTURES IN RAND SCHOOL 

Dr. Frederick L. Hoffman,  well- 
known insurance statistician, is one of 
the lecturers at the much-discussed 
Rand School for the Diagnosis of 
Social Conditions. 












| New York Life’s 
1919 nn 








Ordinary Life Plan, $1,000, issued in 
1909. 


Age at issue, 30, 1919, $4.97, 1919 ex- 
tra, $8; age 40, $6.90, 1919 extra, $8; 
age 50, 1919, $10.02, extra 1919, $8. 


Ten Payment Plan, $1,000, issued in 
1909. 

Age at issue, 30, 1919, $11.83, extra 
1919, $8; age 40, 1919, $14.48, extra 
1919, $8; age 50, 1919, $18.16; 1919 ex- 
tra, $8. 

Fifteen 
in 1909. 

Age at issue 30, 1919, $8.72, 
1919, $8; age 40, 1919, $10.79, 
$8; age 50, 1919, $13.74, extra, $8. 

Twenty Payment Life, $1,000, issued 
in 1909. 

Age at issue 30, 1919, $7.19, extra 
1919, $8; age 40, 1919, $11.28, extra 1919, 
$8; age 50, 1919, $11.74, extra 1919, $8. 

Twenty Year Endowment, $1,000, is- 
sued in 1909. 

Age at issue 30, 1919, $9.90, extra 
age 40, 1919, $11.28, extra 1919, $8; age 
50, 1919, $13.32, extra, $8. 

Social Conditions. 


Payment Life, $1,000, issued 


extra 
extra, 


ETHEREDGE LEAVES JOURNALISM 





Goes With Masonic Mutual Life as 
Agency Secretary—New Agency 
Department Created 


M. R. Etheredge, for the last two 
years manager of the Service Depart- 
ment of an insurance paper, has been 
appointed Agency Secretary for the 
Masonic Mutual Life and has assumed 
his new duties. The rapid and sub- 
stantial growth of this association dur- 
ing the last several years, due to the 
untiring efforts and efficient manage- 
ment of Secretary and General Man- 
ager William Montgomery, has made it 
necessary to create a department de- 
voted solely to agency matters. 
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in which to insure. J 
every one of our representatives. 
that record is in their work. 





SECOND TO NONE IN SERVICE | 


Long established and thoroughly modern, providing perfect protec- 
tion for a net cost which is notably low, and rendering service which is 
unexcelled, the Massachusetts Mutual stands out as an ideal company 
Sixty-seven years of square dealing are back of 
They will tell you how great an asset I 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 
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After another Year of Splendid Success, 


The Agents of the 


New England Mutual Life Insurance Company, 
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Face the New Responsibilities resulting from the War, 
with the Determination to give that 


| Generous Service which is making Life Insurance 








A Universal Necessity 
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Perez Huff Joins 
Part-time Discussion 


GENERAL 


AIS VIEW OF AGENTS 
Prefers Conscientious, Systematic 
Working Part-timer to Laggard 
Full-time Agent 


The 
The 
he 


Huff, general agent of 
Travelers, has written a letter 
Eastern Underwriter, which 
comments upon letters printed in this 
paper 
sn his .etter Mr. 
of the general agent's 
and his opinion of full 
agents. Mr. Huff writes: 
New York City, Feb. 25, 1919. 

Editor The Eastern Underwriter: 
The subject referred to in previous 
issues of your paper by General Agents 
T. R. Fell and Julius Boehm contained 
plenty of good material, and the sayings 
of both gentlemen cover the subject 
only partly. 

One operates a general agency upon 
ideatistic lines and is to be commended 
for his desire to protect the agent who 
creates a desire for insurance in the 
Company which he represents, but I 
believe this same general agent has 
many agents under contract who are 
not entitled to recognition as legitimate 
part-time agents, as evidenced by the 
very small amount of business written. 

The other general agent was former- 
ly a large personal producer and is un- 
doubtedly thoroughly conversant with 
the business in its various compensa- 
tion phases, such as brokerage and re- 
newals, and it is indeed a revelation 
to tearn that he is operating an Agency 
upon a strictly all-time agent’s basis. 
I am curious to know how many ag- 
ents are operating on that basis, and 
the amount of business written respec- 
tively by each agent. 

This life insurance general agency 
has been in existence less than four 
years, and I believe has built a founda 
tion for permanency upon a much more 
solid basis than any other general ag- 
ency in this city, with the exception of 
possibly the john I. D. Bristol Agency 
and the Mellor & Allen Agency, for 
both of which I have a profound re- 
spect, the former because he has had 
the courage to refuse to accept business 
from other than full-time Northwestern 
agents, and the latter because it is able 
to build an agency for a splendid Com- 
pany, which is not seeking business by 
paying very large commissions, neither 
agency catering for surplus business or 
business from agents of other com- 
panies. 

The part-time agent problem is one 
which can be abused, but which can be 
made a profitable adjunct to any of- 
fice. Some of the most successful full- 
time agents started as part-time agents. 
Too many agents are permitted to con- 
tinue as full-time agents, who, being 
laggards, are similar to rotten fruit 
which causes other fruit to rotten by 
coming in contact with its neighbor. 

It is true that general agents are 
eager for business and will accept it 
from any source. This should be 
stopped, and the sooner it is done, the 
better it will be for the business. As 
far as part-timism is concerned, I will 
cheerfully welcome making a contract 
with an ambitious man or woman who 
is engaged in another tine of business, 
and who at first wishes to give the in- 
surance business a trial, and who will 
devote a certain amount of time con- 
scientiously and methodically, and I 
maintain that anyone who will devote 
a certain amount of time each day or 
night to the insurance business and will 
call upon and interview a certain num- 
ber of risks each day—-that success is 
bound to come, providing, of course, 
that the agent has the proper knowl- 


Perez F. 
to 


in 


about vart-time agents. 

Huff gives his views 
responsibility, 
and part-time 


vuge Loundalion, aud is taught the 
Stuence OL ile lusurunce salesmauship. 

ine resuils OL luis Agency slow that 
We Have bo laggarus. all ageuls unuer 
COnLrMcL are producing business, and 
not omy do the agents write business 
reguiariy, but some of them have 
reached the goa: OL Willing alk appilca 
lion a day. 

i malutain that any agent who is 
Sausued Wil 1638 thau $2vv,vuV0 annual- 
ly in a cily Lhe size OL New York, alter 
belng 1 Lue business Lor a year or two, 
shou.d nol remain in the vusiness. 1 
wIsO Wiuinilain Luat ab agent can write 
~vUU,UUU annually easier Lhan $250,000 
wunualy. it ait depends upon the in 
slruction ahd inspiration inoculated in 
the agent by his environment, 

1 try to discourage agents trom plac 
ing business upon a brokerage basis, as 
1 pelleve in laying a loundation lor per- 
Inanency and this can only be accom- 
plished by an agent who believes in a 
renewa: income. We are now securing 
a considerable volume olf brokerage 
business, but this is usually surpius 
business which we receive Lrom agents 
ot other companies, and which is tegi- 
timate surplus business, which means 
business in excess ot the amount 
which the Company which that agent 
represents has written its limit, and 
possibly a border-line case, which for 
some good business reason we may be 


able to take, if, perchance, the Com- 
pany which that agent represents was 
also wiiling to write tor a _ limited 
amount, * * * 

The question is, what is the true defi- 
nition of a part-time agent. I claim 
that a so-called “full-time agent” who 
is wasting his time and who writes 


from $60,000 to $100,000 a year, 
of a menace to the business than an 
honest hardworking man or woman 
who is anxious to enter the insurance 
business and who gives to the business 
all of his or her spare time, and by the 
aid of the General Agent writes more 
business, devoting a greater amount of 
time, and by such efforts eventually 
becomes a full-time agent, and reflects 
thusly credit upon the insurance busi- 
ness. Iam not in sympathy with any- 
one who desires to place one or two 
risks, merely for the purpose of secur- 
ing the commission. This office will not 
tolerate such methods, nor will it en- 
tertain an application coming under 
this heading. 


is more 


Yours very truly, 
PEREZ F. HUFF, 
General Agent. 


TO MEN OF FORTY-TWO 


Letter of Horace Holley Dall, of North 
western Mutual Life—His Ar- 
gumnante. 


Horace Holley Dall, an agent of the 
Northwestern Mutual Life since 1891 in 
New York City, is sending this letter to 
prospects forty-two years old: 

Dear Sir—You will, I trust, be inter- 
ested to learn that the Northwestern 
Mutual Life has increased the “limit” 
amount, It will issue at your age 
rating, forty-two, to $150,000, as owing 
to present financial conditions, men of 
aifairs are increasing their insurance 
protection 40 to 50 per cent. 

Northwestern assets, January 1, 1919, 
were in excess of $414,837,000 and sur- 
plus over $19,498,000. We accept no 
brokerage business, hence agents of 
other companies do not usually recom- 
mend Northwestern. 

In business it is axiomatic that 
ultimate consumer pays the cost. This 
is especially true of life insurance 
Where net cost varies with the “Man- 
agement” of company selected. North- 
western’s skillful and conservative man- 
agement makes for low net cost. 

From a life insurance viewpoint, the 
average man of means is not adequately 
insured. Your line, too, may be inade- 
quate in view of the producing value 


the 

















Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 1, 


1918 








PATER. SaccssrvenesarihsesedetVAMETRENChRERORD GebeeEsiver nes vetecusinnesabeaesde $18,362,862.75 

KEN Si... Juin. vecenad ebauliasavensepbdemar 5sebN de nniscebwedenbesaues céalvninedn 16,626,824.78 

Ce EE NINE: |... Secawhten sg saan cdiehuaie wmeeehedecheneecnekstewcrideceumes 1,736,037.97 

NS SOP EE iia cis alu ursinan sem onew adele ihksbnased ous Skecaie eds neveseuced 149,170,320.00 

i A) Pe eeeCEROD a cvsccstannanedatiatdnbundaebeasesbiadéneyesdsancesen 2,376,218.75 

Total Payments to Policyholders since ii amreiene REE Se 21,988,834.83 
of your life--your brain power, which 


should be capitalized for the 
your family or your estate. 

The British Government, by exempt- 
ing from taxation from one-sixth to one- 
tenth of one’s income, if paid for life 
insurance, says in effect that one-sixth 
should be so used. In view of the im- 
portance of this to the families of the 
majority of men it ought to be possible 
set aside at least one-tenth. 
Assuring you that I shall be pleased 
to respond to your advices making ap- 
pointment for me to call and that such 
courtesy On your part will in no way 
obligate you to do business with me, I 
beg to remain. 


benefit of 


Lo 





_ CAPABLE MEN 


Can Always Be 


WELL PLACED 


Much desirable territory is 
factory volume. 


will have careful 


Inquiries 
attention. 





PORTLAND, MAINE 
Address: 
ALBERT E. AWDE, Supt. of 





ready 
Agents who can deliver policies in satis 
about localities 


Union Mutual Life 


Insurance Company 


Agencies. 


for 























DR. ALBERT SEATON 


REASON Our 
Policies Sell 


UR POLICY CONTRACTS contain 


all provisions consistent with 


underwriting and are guaranteed by a de- 
posit of the full legal reserve with the 


State. Our promises are all in our con- 
tract. Good centracts for up-and-doing 
agents. 


THOMAS J. OWENS, Pres. 


CLAUD T. TUCK 


safe 


















































Vice-Pres. & Med. Dir. Secretary 
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GOVERNMENT LOAN ORGANIZATION | 
Second Federal Reserve District | 
War Savings Committee, 120 B’way, N. Y. 
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next birthday to 6 years. 


anteed by State Endorsement. 





ASIL S. WALSH, President 








HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy wwntracts from age 3 months 


INDUSTRIAL POLICIES are in full immediate benefit /rom date of issue. 
ORDINARY POLICIES contain a valuable Disability clause 1nd are guar- 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. SOG Walnut St., Philadelphia, Pa. 











JOHN J. GALLAGHER, Tre esur 
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INTERNATIONAL LIFE or st. vouis 
SMASHED ALL RECORDS IN 1918 


Jt was the Special Combination and New T. O. Policies that did the work. 
f you are not selling them we are both losing money. 
Write us today for contract 


| INTERNATIONAL LIFE, ST. LOUIS, MO. 
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Celebrated Policyholders 
of British Company 
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Some of the notable people who have 
curried life insurance in the Eagle, of 
London, now merged in the Eagle and 
British Deminicns Insurance Company, 
wre told in a volume “Links With the 
Past,” recently issued by the Company. 

Among the sovereigns covered by the 
Company were Queen Victoria and the 
Kings of Sweden and Norway. 

Charles Dickens’s policy is dated No 
vember 19, 1841, and is for the sum of 
£5,000; the bonus amounted to £1,337 
7s. 1d., and the amount paid on his 
death on October 5, 1870, was, there- 
fore £6,337 7s. 1d. The cause of death 
is certified as apoplexy. Macready, the 
actor and theatrical manager, and John 
Forster, who wrote the great novelist’s 
life, were the two sponsors of his ap 
plication for insurance, and in a note 
to the then Actuary of the Eagle the 
latter writes: 

I have really answered the questions in a 
most conscientious spirit to the best of my 
knowledge and_ belief. Macready, who has 
known Dickens also intimately for four years 
and upwards, would, [I am sure, give you 
an equally good report. I wish that, if you 
thouzht it advisable to get all information, 
you would send the questions to him as well 

In the insurance policy the Christian 
name “Hu'fam” appears, in addition to 
that of “Charles,” which was the only 
one that Dickens ordinarily used. It is 
interesting to note that he was christ 
ened Charles Huffham Dickens, though 
cn the very few occasions when he 
subscribed the latter name he spelt it 
Huffam. 


The occasion when Dickens insured 
his life was shortly before he started 
(January 7, 1842) on his first visit to 
the United States, with what results 
to the literary world are well known. 
The proposed voyage is not mentioned 
in the proposal. His house had been 
taken for the period of his absence by 
Lieutenant General Sir John Wilson, at 
that time a director of the Eagle Com- 
pany. 

$25,000 Policy on a King 

Another famous policyholder was 
King William IV. The Company insured 
King William IV on February 5, 1811, 
when he was Duke of Clarence; it was 


& 
DU fad 
for the same sum as that of Charles 
Wickens £5,000 and that amount was 
duly paid when he died on October 25, 
1837. 

A few references are made in the 
minutes to variations in the rates of 
King William’s premium, thus in Janu 
ary 1814 we read: 

Ilis Royal Llighness, being about to leave 
Ingland in a civil capacity, the sum of on 


gulnea per cent, having been paid on account 
of such circumstances, it is hereby declared 
that his policy shall continue in force during 
the voyage of Ilis Royal Highness to and 
from any part of Europe, provided the Annual 
Payment set forth on the Policy be duly paid 


It is to be noted that the perils of the 
.@a were al this time by no means neg 
ligible. The British Fleet, indeed, held 
tue mastery of the seas in a general 
sense, but scores of French privateers 
preyed upon British commerce and cap 
tured and destroyed many 
Again, on April 20, 1814, it is 
that 


vessels. 


minuted 


Il. R. EL, being appointed to accompany in 
his naval capacity, several of the sovereigns 


of Europe or others of their Families to and 
from one port to another of Europe—the sum 
of ten shillings per cent, having been paid on 

count of such circumstances, It is hereby 
declarcd that the policy shall continue’ in 


lorce lor the period ol calendar months 


from this date, 

It will be remembered that Napoleon 
ubdicated on April 11 of this year, and 
the connection of this event with the 
voyage of the above-mentioned “several 
sovereigns” is fairly marked. There 
are similar references to arrangements 
being made for additional premiums in 
1818, when H. R. H. crossed the Chan 
nel to Calais, and in 1822, when he 
travelled to Antwerp. 

The minutes of March 18, 1819, 
record as follows: 

“That the proposal for insuring the 
life of the Prince Regent for one year 
for £5,000 be accepted.” 

This was one year before the Prince 
succeeded to the throne. 

Literary Men Had Insurance 

The Company insured a number of 
literary celebrities. To Mark Lemon is 
due the inception of “Punch,” that per 





ennial foundation of wit and w.sdom 
which has delighted the minds and 
cheered the hearts of millions atike in 
limes of prosperity and periods, like 
tne present, of trial and sorrow. Lemon 
had more than one policy in the Kagle 
Company for moderate sums. He was 
not a rich man, and probably had to 
consider caretully the question of pay 
ing premiums. 

Reade, the celebrated playwright and 
novelist, whose “Cloister and the 
liearth” earned from Swinburne the 
verdict that he is “among the greatest 
masterpieces of literature,” insured his 
life with the Kagle. He wrote eighteen 
novels, also several plays which, in their 
cay, met with a considerable amount 
ol success. He died in 1884 at the age 
of seventy. 

Insuring Nobility 

Walter Francis, Duke of Buccleuch 
and Queensberry, held, in addition to 
his two dukedoms, a marquisate, four 
earldoms, three viscounties, six baron 
ies in Scotland, one English earldom 
und English barony; a Knight of 
the Garter, a Privy Councillor, A. D. G., 
to Queen Victoria, Captain-General of 
the Royal Company of Archers, High 
Steward of Westminster. The Duke 
was one of the leading men of Great 
Britain, and may be taken as a 
typical example of the great body of 
nobles who have so profoundly influ 
enced the progress of our country for 
inany centuries. The Duke's policy in 
the Eagle was paid upon his death in 
1884. 

James Ludovic, 26th Karl of Crawford, 
was insured for £28,000 under the title 
of Lord Lindsay, he not succeeding to the 
earldom until 1880. This case derive 
some interest from the antiquity of the 
Lindsay title, which dated from 1140 


and is the oldest in the United King- 
dom, with the possible exception of that 
of Arundel, associated with the tenure 
of Arunde!| Castle. Lord Crawford died 
in 1915 

George, second Barl of Granville, K. 
G., P. C., D. C. L., was insured in the 
Kagle for a substantial sum, He was 
one of the most prominent statesmen 
of the mid- and later Victorian era, 
Lord President of the Council in 1852 
and again in 1859; he was Secretary of 
State for the Colonies in 1868. 


PRIVATE INSURANCE PREFERRED 
Where Employers Have Been Permitted 
To Choose, They Reject 
State Funds 


The percentage of all workmen's 
compensation premiums received in 
1917 by state funds in states where 
casualty companies were permitted to 
compete for the business was respec- 
tively, as follow California, 27 per 
cent.; Colorado, 16.5 per cent.; Mary- 
land, 8.3 per cent.; Michigan, 4.9 per 
cent.; Montana, 27.9 per cent.; New 
York, 12.1 per cent.; Pennsylvania, 9.6 
per cent.; average (all states), 12.6 per 
cent 





FOUND—On William St.! 


Bright ideas used by 
| successful Casualty men 
| 
| 
| 


Each week in 
THE EASTERN UNDERWRITER 


Subscription $3 a Year 





| 
| 
| 
| 
| 
| 

















| 








_ Maryland Assurance Corporation | 
OF BALTIMORE 
Announces the Appointment of 


| MR. THOMAS M. SEARLES 


As Resident Manager for its Life Insurance Department in Greater New York 


Mr. Searles ha erved as Agency Direct f{ the Maryland Assurance Corpora 
tion, and is a Life Insurance Specialist f lor erience 
Ile will have his office at 105 William Street in a ciation with Mr, Eugene F. 
| Hord, Resident Manager of the Maryland ¢ ualt Company, and is equipped to 
render a high grade of service in handlit ill life insurance propositions, 


JOHN T. STONE, President. 




















PURELY MUTUAL 


Investigate 
before selecting your 
Company 





THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Compiete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 




















INDIANAPOLIS, 


American Central Life 


Insurance Company 


INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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Distinguished Service 
Cross for Lt. Newton 


AGENT OF THE PHOENIX MUTUAL 


Wounded in Arm at Argonne By a 





Shell Fragment—Now in 
Hospital 
Among the wounded who have re- 


cently returned to this country is Lieu- 
tenant James Fay Newton, whose name 
appears on the Honor Roll of the 
Phoenix Mutual Life of Hartford. 
Prior to his military career he was in 
the Agency Department at the Home 
Office of that company. 

Lieutenant Newton has seen a long 
period of active service on the western 
front. Although without previous mili- 
tary experience, he won a commission 
in the artillery at the first Plattsburg 
camp. Going overseas in September, 
1917, he went to an artillery school in 
France and then was assigned to Bat- 
tery C of the 15l1st Field Artillery, 
which is one of the units of the crack 
Rainbow, or 42nd Division. In Febru- 
ary the division went to the front lines 
in Lorraine and held a sector for one 
hundred days. Subsequently brigaded 
with the French east of Rheims they 
put up a stone wall defense against the 
last German offensive and inflicted ter- 
rible casualties. In this action Lieu- 
tenant Newton won the distinguished 
service cross. 

How He Was Wounded 

The division was quickly shifted to 
the Marne and made a remarkable rec- 
ord in pinching the Germans out of 
that salient. After participating in the 
San Mihiel drive, the Rainbow Division 
plunged into the desperate Argonne 
fighting and it was there that Lieuten- 
ant Newton was wounded in the arm 
by a shell fragment. He reached New 
York recently and is now at an army 
hospital in Boston. While he does not 
have much use of his left arm at the 
present time and will probably remain 
in the hospital for treatment for several 
months, he is eager to get back to the 
Phoenix Mutual, and his office associ- 
ates are as eager to have him back 
with them again. 


W. C. KNOX IN GERMANY 
W. Curtis Knox, of the Utica agency 
of the Equitable Life, is with the army 
in Germany. He writes: 
“It was as a member of the Regi- 
mental Intelligence Section that I ex- 
perienced the last days on the Argonne 


front. With the Army of Occupation 
things are not so exciting, although 
still interesting. There is plenty of 


wonderful scenery here jin the Moselle 
Valley, but nothing that could compare 
with any little spot in New York State 
or any other state, for that matter, 
where the Stars and Stripes float from 
the flagstaff. We want to go home.” 








The Bankers Reserve Life Co. 


HOME OFFICE, OMAHA, NEBRASKA 


Robert L. Robison, President 
Walter G. Preston, Vice-President James R. Farney, 
Ray C. Wagner, Sec’y and Treas. 


Vice-President 





Financial Statement, December 31, 1918 


LIABILITIES 


RESOURCES | 
Net Legal Reserve 


Registered County, Municipal and 





School Bonds, Market Value.. $5,457,095.14 | Dividends Left with Company... 51,595.08 
First Mortgages on Real Estate.. 1,034,800.00 Premiums paid in advance....... 11,755.78 
Loans to Policy Holders......... 1,239,857.64 | Death Claims Payable in Install- 

Renewal Premium Notes ....... reer 19,189.36 
SD sc cccnpinaebesedews 244.43 | Death Claims Reported, no proofs 105,257.75 
2 RR 348,697.54 | Unearned Interest ............... 36,786.14 
Accrued Interest on Securities.. 55,390.60 | All Other Items .................. 54,335.79 


21,467.69 | Capital Stock Paid up. $100,000.00 
145.64 Policy Dividends Cal- 


Premiums in Process of Collection 
Agents Net Debit Balances...... 


$8,206,846.50 Unassigned Surplus... 1,237,960.66 1,546,828.40 
Be MIEN Saicevenacsccaaemeces 1,817.20 | 
—_——_—_—-- | — 
WD. edacsissnnvisracnnmecees $8,205,029.30 ' ROD. hakey cacsanvescuscssatin $8,205,029.30 


A SOLID, CONSERVATIVE WESTERN COMPANY 


A RECORD OF CONSTANT PROGRESS 


Total Dividends Paid Policyholders..................e0% $1,621,293.97 
ED ON CNS DNs 6 bv isin a soe reic.e sd aes aeeaaensoes 1,866,210.86 
Other Values Paid Policyholiders. .......vccrccccccccccece 1,423,499.50 
ee re 4,911,004.33 
Legal Beserve to Secure Policies... .cccccceccsceccsces 6,379,281.00 
SII IRIN ooo: 0a aaie Wistar Ra pide rele mera ed Waren 8,205,029.30 
NY BI PIII aris a igy a eis tk hip a eid weno pia: bras ee eC aed 43,556,267.00 





THE BANKERS RESERVE LIFE COMPANY 
OMAHA, NEBRASKA 











RETALIATORY LAWS 


Hearing in Wisconsin on Bills—Frater- 
nal Societies Argue That They 
Be Excluded 


Madison, Wis., Feb. 19.—Fraternal in- 
surance organization Tuesday played 
their first card in the legislation affect- 
ing them as introduced in two insur- 
ance bills by Assemblyman John Chap- 
ple of Appleton, appearing before the 
insurance committee at a public hear- 
ing on the Chapple bill, which embodies 
wishes of the insurance commission, to 
request that the inclusion of fraternal 
societies in the section expanding the 
retaliatory laws be done away with. 

This section permits the insurance 
commission to place impositions on in- 
surance companies organized in other 
states and operating in Wisconsin when 
other states place impositions on Wis- 
consin companies. In the past it has 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS 


For Agency Contracts address 


0. S. CARLTON 


PRESIDENT 























not included fraternal benefit societies 
or companies of any foreign country. 


Among other important points the 
bill would authorize the commission to 
use its own discretion in refusing 1i- 
censes to operate in Wisconsin to com- 
panies applying, even when the appli- 
cants complied with all the require- 
ments of the law. Mr. Wheland fears 
that too much power is given the com- 
mission in this section and it is pos- 
sible that an amendment may be in- 
troduced. As it is, however, decisions 
of the commission in such matters are 
entitled to review and may be appealed 
to the circuit court of this country. 


Thomas J. Keating, a prominent 
Democrat, will be appointed Insurance 
Commissioner of Maryland, it is report- 
ed. 


DINNER TO JOHN M. RIEHLE 





Eight Hundred Pay Tribute to Popu- 
larity of General Agent and 
Democratic Club President 





John M. Riehle, President of the Na- 
tional Democratic Club, 617 Fifth Av- 
enue, and general agent of the Equit- 
able Life Assurance Society, was ten- 
dered a dinner by the members of the 
club, on February 18th, at the Hotel 
Commodore. There were 800 guests 
present. 

On the dais with Mr. Riehle were: 
Charles B. Alexander, Frederic C. Pen- 
field, Ambassador to Austria; James W. 
Gerard, former Ambassador to Ger- 
many; Abram I. Elkus, Ambassador to 
Turkey; Robert L. Moran, Acting 
Mayor and President of the Board of 
Aldermen; Charles F. Murphy, Tam- 
many leader; Francis Burton Harrison, 
Governor of the Philippines; Norman 
EK. Mack, of the Democratic State Com- 
mittee; James R. Sheffield, president 
of the Republican Club; J. H. South- 
wick; John K. Sague, Appraiser of 
the Port of New York; Lieut. W. G. 
Dunnington, Jr.; George R. Van Namee, 
Secretary to Albert E. Smith, Gov- 
ernor; Grover A. Whalen, Secretary to 
the Mayor. 

The speakers were: Francis B. Har- 
rison, Abram I. Elkus, James R. Shef- 


field, John K. Sague, Lieut. W. G. Dun- 
nington, Jr. 
Among the other guests were: Wil- 


liam W. Farley, Chairman of the Dem- 
ocratic State Committee, and Thomas 
FE. Rush, Surveyor of the Port of New 
York. 


1918 BRITISH FIGURES 


New 

policies 1918 1917 

issued £ z 
Caledonian ..1,453 1,023,308 706,605 
Century .....1,155 519,791 411,016 
Edinburgh Life 985 679,845 397,640 
Kquitable Life .... 350,000 219,000 
London Life . 650 704,290 905,400 
National Ben- 

efit 804 202,700 135,746 


National “Mut- 


ual Life ... 649 355,320 173,604 
Provident 

Mutual 7,011 726,917 368,547 
Scottish Life. .... 616,910 414 967 
Scottish Wid- 

ow’s Fund .2,623 1,729,349 1,540,195 
Scottish Prov- 

RO 1,300,200 1,401,544 
U. K. Temper- 

WOE Sawin neu 1,001,655 922,532 


WILL EDIT “THE HOME” 

Mrs. Florence Clarendon has been ap- 
pointed editor of the agency magazine 
of the Home Life Insurance Company, 
“The Home.” Mrs. Clarendon, who is 
secretary to Henry Moir, has been with 
the Company a number of years and is 
a clever writer. 





NIAGARA LIFE BUILDING 


a 











Mohawk Cor. Franklin Street, Buffalo, N. Y. 


The Combined 


Life, Sickness 


and Accident 
policies, sold only by the 


Niagara Life Insurance Co. 


(WILLIAM H. CROSBY, President) 


Protects the insured and his 
dependents. 


Live wire reliable agents may 
obtain very favorable 
contracts 





Communicate with 


E. H. BURKE 
Vice-Pres’t & Gen’] Manager 


BUFFALO, N. Y. 
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The Official Changes 
At Aetna Home Office 


EXPERIENCE OF NEW OFFICERS 





All Have Done Splendid Work for | 


Company—Account of Business 
Careers 





Pictures and sketches of the seven 
men who figure in the changes in the 
official staff of The Aetna Life and its 
affiliated companies are presented here- 
with. These officers have all given the 


Aetna Companies long and conscien- 

tious service, and their election meets 

with the unqualified approval of ithe 

great Aetna Agency force. 

Remington with Company Since 1901 
Charles H. Remington, who now be- 

comes vice-president of the A&tna Life 





sie neeeiianaiel SS ee se 
C. H. REMINGTON 

Insurance Company’s accident and lia- 

bility department and _ vice-president 


and director of the Automobile Insur- 
ance Company, in addition to the offices 














W. L. MOONEY 


Which he formerly held, has been con- 
hected with the Altna Life since July 
1901, when he entered the Cashier’s 
Jepartment of the Accident and Liabil- 
ity Department. Prior to coming with 


the tna Life, Mr. Remington was en- 
gaged for a number of years in the in- 
surance business in Hartford, first with 


D. N. GAGE 


the Orient Insurance Company, then 
with the London & Lancashire, the 
successor of the Orient, and then with 
the National Fire. Mr. Remington was 
made cashier of the accident and lia- 
bility department of the Aetna Life in 
1904, and he held this position until 


Shortly after coming with the Company 
he was elected assistant secretary of 
the newly established fidelity and 
surety department. He became secre- 
tary of this department and also assist- 
ant secretary of the Company in Jan- 
uary, 1914. Mr. Gage was made secre- 
tary of the AStna Casualty & Surety on 
February 7, 1917, in addition to being 
re-elected departmental secretary, and 
these positions he continues to fill in 
addition to his new duties as vice- 
president. 

Mr. Gags came to the A®tna from the 
National Surety Company where he had 
been an assistant secretary, and with 
which company he had charge of the 
contract bond department for the East- 
ern States. He was also a member of the 
underwriting committee. Mr. Gage’s 

(Continued on page 11) 


























More 
Power 


To You 


The more push there 
is behind you the more 
power you have. We 
furnish the push. This 
push is the help we 
give our men. No 
other life insurance 
company does as much 
to insure the success 
of its Field Force. Ask 
any Bankers Life man 
or write 


Bankers Life 
Company 


DES MOINES 





HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,828, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 


256 Broadway, New York, N. Y. 














Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 
INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 











P. L. HOTCHKISS 


1912, when he was elected assistant 
treasurer of the Aetna Life Insur- 
ance Company. He subsequently be- 
came assistant treasurer, also, of the 
7Xtna Casualty & Surety Company and 
treasurer of the Automobile Insurance 
Company. Along with his new duties 
‘as vice-president of the accident and 
liability department of the Avtna Life 
and as vice-president of the Automobile 
Mr. Remington continues to serve as 
assistant treasurer of the Attna Life, 
Etna Casualty & Surety, and as treas- 
urer of the Automobile Insurance Com- 
pany. 
Gage a Celebrated Figure in Fidelity 
and Surety 

Daniel N. Gage, who is now vice- 
president and secretary of the Attna 
Casualty & Surety, has had charge of 
that Company’s fidelity and surety de- 
partment from the time the Company 
entered the bonding business in 1911. 





THE BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 








Missouri State Life Policies Rich In Selling Points 








AS EVERLASTING 


AS THE HILLS. 
“ y 








Facts— 


Over $156,000,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 
Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 


Fastest Growing Life Insurance Company in America 
Home Office, St. Louis, Missouri 
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10 
Practical Suggestions to Help the Man With the Rate 
i cienc 1 
Book Increase His Income and General Efficiency l ) Insurance Company 
—— (Incorporated by the State of New York) 
In the “Equiowa,” we find Fear is man’s worst enemy, 
Plans the following in connection Man’s according to A. Stanford 
pane with “Plans.” It is a com- Worst Wright, of the Massachu- It is first in the world in amount of 
Plans mon saying that the path to Enemy setts Mutua: Life Boston insurance in force. ..$4,429,511,816 
the home of ; Beelzebub is Agency. He figures it om fe censter tes “er chee amen 
paved with good resolutions. Perhaps this way: Fear eats up your energy, is Delis ts Ge aenner a 


that is true. But there are roads and 
roads. And paving is done with stones. 
But the poorer stones are used to pave 
poorer roads. So we repeat that per- 
haps that popular highway is paved 
with good resolutions, but we are quite 
sure that if such be true, the poorer 
and broken ones were used for the pur 
pose. 


This is pre-eminently a year of plans 
Homes are planning to welcome 
Sammy back from the trenches 
Towns are planning to give demonstra 
tions to the boys who went to fight the 
cause of human-kind. Nations are 
planning to do immortally worthy thing 
for the men that made men free. And 
a conclave of sages is sitting in deep 
study “somewhere in France” planning 
to league together the nations of the 
earth that hereafter man may not be 
brought to use all his brain and brawn, 
trying to destroy what his fellow build 
ed. 

Are you planning? Wil: you see your 
plans through? Will your plans be 
stones of a solid sort, such as are used 
for paving the hard road of success? 
Or will they be just plans? 


Of course they will be of the firmer 
kind! Of course your plans witl cause 
you to “look well to this day”! And 
when the momentous year before vou 
is ended, its every “‘vesterday” is going 
to be a “dream of happiness,” and 
every “tomorrow” will needs be a 
“vision of hope.” 

For there are plans and plans! 

+ * te 
Here is an approach 
An Approach used by R. U. Darby of 

Used by the Massachusetts Mu- 

R. U. Darby tual Life: 


“Good morning, Mr. 
Blank. T have here something of vital 
interest to my family and of tremen- 
dous value to me. You see IT feel that 
if the public could really know how a 
life insurance man carries his own life 
insurance, they wou'd place even more 
confidence in his advice.” (He then 
produces his own life policy monthly 
income in favor of his wife for $100 
per month.) “Please keep this in your 
safe, Mr. Blank. and T’ll call for it in a 
few days. You'll see it represents $100 
per month for life to my wife, and 1 
treasure it very highly.” Then he 
makes a quick gracious exit. His plan 
is to make the next call very soon and 
three days later he is sure of an aud 
ience as he must get back his own 
‘policy. On this call he makes his sell- 
ing talk a monthly income plan ar 
ranged ahead of time to suit his client 
To use his own words—“It works.” 


“Good morning. Mr. Blank. I have a 
paper here which I want you to sign. 
After signing it you may keep it.” Then 
you produce Part I without any writ- 
ing on it whatever. Nine times out of 
ten the prospect witl sign under these 
conditions. Then say, “Mr. Blank, if 
you keep this paper it is worthless to 
you and you may destroy it. It is of 
absolutely no value in your hands. Give 
it to me, and it’s worth $5,000 ($10,000 
or whatever amount vou think you 
should carry) to vour wife or to you 
when you grow old.” As you talk, hold 
out your hand for the blank. You’ll be 
surprised how many times he hands it 
to you. I’ve tried this myself and I 
know. 


your reserve forces, your nerve, your 
ambition, and all the other good quali- 
ties any real man should have. Have 
you ever stopped to consider how it 
sends you in “licked before you start” 


to see your prospect? Be honest with 
yourself and turn over in your mind 
the failures you have made on this 


case or that and figure out, if you will, 
the real cause. Deep down in your 
heart you know that the only one and 


real reason is Fear. 
We sit down and figure, “Now this 
morning we'll go and see Mr. Massa- 


chusetts; he’s the biggest and strong 
est man in town; he’s rich and ean 
well afford to take, let us say, a $50,000 
policy. We know he can.” And then 
we start and find excuses why we 
should not go. We say to ourselves, 
“Maybe this isn’t a good morning. It’s 
\londay, and he won't be through his 
week-end mail,” or “It’s Tuesday and 
we know he talks bonds to his bond 
man,” or “It’s Wednesday; that’s his 
golf day,” or “Thursday, that’s the day 
he goes to see his New York people,” 
or “Friday, well that’s getting too near 
the end of the week,” or “Saturday, 
that’s too short a day. No one wants 
to see you Saturday.” Well, that puts 
him over to next week and we start 
on a bunch of real excuses, and finally, 
if we don’t pass him up altogether, we 
say, “Well, I wil! see him today.” Then 
we get to his office building, and we 


have great thoughts of how he really 
doesn’t want any insurance. As we 
enter, a bustling boy or some young 
lady greets us with, “Yes, Sir, Mr. 
Massachusetts is in but he’s’ busy. 
Will you wait?” And we say “No.” 
(thankful that he’s busy) and beat it 

Great salesmen, aren’t we? We are 


licked and we know it. We won’t ac- 
knowledge it. but it’s true. So we nut 
it off Mr. $50,000 we never see: but 
we hike to a poor little cowed $1,000 
man whom we can talk into buying a 
small policy on the quarterly basis 

$4.50, take his note or promise to pay 











Insurance Company 
Home Office Building 


Metropolitan Life 





MMMNONS su tala wing aieiard asi eee 19,784,261 
It stood first in the world in 
amount of insurance placed in 
SE ee $882,340,609 


first in the world in 
gain in insurance in force in 
ES ae eae ts $493,329,918 
It stood first in the world in gain in 
assets in 1918....... $71,429,182.97 


It stood first in the world in the 
amount of Ordinary insurance 
placed in 1918, exclusive of Indus- 
trial insurance ....... $463,008,744 


It stood 


JOHN R. HEGEMAN, President 








if we have to, and then go out and say, 
“Well, I did a good day’s work.” Good 
day’s work nothing. You were scared. 
Fear had the better of you and you 
know it. Now be a real man; cast off 
this curse. Get out and kick yourself. 
If you can’t do it, ask the man at the 
next desk to do it for you. 
e*« & 
Life insurance with dis- 
A ability benefits is the sub- 
Guaranteed ject of an article contrib- 
Protection uted by J. A. Root, of Kins- 
man, O., to the “Co-Work- 
er,” of the Cleveland Life. 

“What are his objects in life?” he 
asks. “What policy will fit his case 
and why? Let us analyze the proposi- 
tion a little. If you follow the average 
man through life, you will find him first 
seeking an education, then having at- 
tained that object, branching out into 
some useful trade or profession or busi- 


ness. After having launched into busi- 
ness, you will note that he bends all 
of his energy and power to making 
that business a success, because in 


every man there is a consuming ambi- 
tion to succeed in common with his fel- 
low men, to bring himself to that point 








and size are impressive. 


out of first-time customers. 





What An Agent Wants 


A Company whose name, everywhere a household word, 
is his best introduction. Prestige is a door-opener, and age 


Policies that are unexcelled. 
and safety that need no demonstration. 
vice to policyholders—the thing that makes solid patrons 


The Oldest Company in America! Come with it and you 
will stay with it and it will stay with you. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


Big Dividends. Strength 


Unsurpassed ser- 

















where he feels that he 
position in life with an 
cient for ail his needs, or in otner 
words, during his vigorous years of 
labor, which in all probability will be 
limited to thirty or forty years, he may 
in that time accumulate enough to last 
him the balance of his days and leave 
enough behind to take care of his fam- 
ily or those who may be dependent 
upon him. These are the things that 
drive him day after day and week after 
week and year after year to accom- 
plish the one object in life, the care of 
himself and his family in old age. 

“The one thing that he really fears 
is, that premature death, or what is 
equally fatal, his total disability, may 
defeat the entire object and purpose 
for which he has labored so hard and 
faithful'y. 

“There is only one thing that can 
measurably allay these fears and rob 
them of their terrors, there is but one 
known remedy, and you, brother insur- 
ance agents, have that one thing for 
sale, Life In:urance with disability ben- 
efits. 


has a secure 
income suffi- 


a * * 
There was an_ agent 
Two Kinds whose _ debit always 
of showed advance pay- 
Door-Knocks ments and whose belief 


in himself and his policy- 


holders went a long way to maintain 


a most satisfactory collection-book, 
says The Prudential “Record.” Invar- 
iabty he would walk into an insured’s 


home and at once proceed to suggest 
the amount that would keep the policy 
well ahead. Should he meet with a de- 
murral, he always had on the tip of his 
tongue a sound argument on the value 
of life insurance and its need in times 
of stress. Every word was weighted 
with sound reasoning. His manner 
carried with it such an air of earnest- 
ness and faith in his profession that 
his appeal and the logic of his remarks 
were irresistible tarely was he wun- 
successful, but when this happened, he 
knew that circumstances existed which 
could not at the time be avoided. 
There are two distinctly different 
deor-knocks in our business: One which 
says, “I don’t know whether I can col- 
lect from these people or not.” and the 
other. which hetokens the deterniina- 
tion, “I came here for the express pur 
pose of collecting, and intend doing so.” 
Anything is possible to the man who 
helieves that nothing is impossible. 
Not always does he make good—that 
would be anticipating too much—but 
he shows better results than the man 
who goes at things in a faint-hearted 
way. 






































5 SR 


February 28, 1919 


THE EASTERN 


UNDERWRITER 


11 





Official Changes 
At Aetna Office 


(Continued from Page 9) 


early experience in the bonding busi- 
ness was gained in Boston where he 
was assistant manager of the Boston 
Branch Office of the Aetna Indemnity 
Company from 1905 to 1907. In the 


latter year, he was called to the com- 
pany’s home office in New York as as- 
sistant manager of its surety depart- 








W. J. O’DONNELL 


ment, and in 1908 he became manager 

of this department. He remained with 
this company until January, 1911. 
Mooney Once a General Agent 

W. L. Mooney, who has been elected 

to the offices of Agency Secretary in 

the Attna Life’s accident and liability 


department, in the Aetna Casualty & 
Surety, and in the Automobile Insur- 














S. R. BRAMAN 


ance Company, has filled the position 
of agency supervisor of these com- 
panies for several years. Becoming 
identified with the accident and liabil- 
ity department of the A@tna Life in 


aor, 1907, his first duties were in 
— as a traveling field represen- 
e, 


Three years later he began to 
— the duties of agency super- 
io ee: He was elected to this office 

e “tna Life’s accident and liabil- 


ity department, the A®tna Casualty & 


‘general 


Surety, and the Automobile Insurance 
Company in 1917. 

Before coming to the A®ttna organiza- 
tion, Mr. Mooney was located in Phila- 
delphia, where he held the position of 
agent for Eastern Pennsyl- 
vania of the Union Casualty Company 
of St. Louis, Mo. When that company 
reinsured, he went to the Philadelphia 
Casualty Company as Superintendent 
of its Accident Department, having 
charge of its personal Accident busi- 


ness throughout the country. He sub- 
sequently became assistant agency 


manager of this company. This office 
he resigned in October, 1907, to come to 
the Aitna. Mr. Mooney has been in the 
insurance business seventeen years, 
eleven of which have been with the 
Etna companies. 
O’Donnell with A&tna During Entire 
Career 

W J. O'Donnell, the newly elected as- 
sistant secretary of the Automobile 
department of the Attna Casualty & 
Surety, has spent his entire business 
life with the Atna organization. He 
entered the Liability branch of the Ac- 
cident and Liability Department of the 
/Etna Life in 1906 and for three years 
was engaged in work in the statistical 
division. In 1909 he took charge of the 
accounts of the A®tna Casualty & 
Surety, and, when the Automobile In- 
surance Company of Hartford was or- 
ganized, performed the same duties in 





‘ 











H. E. WRIGHT 


connection with that company. He con- 
cinued in these capacities under the 
supervision of C. H. Remington, assist- 
ant treasurer of the Attna Casualty & 
surety, and treasurer of the Automo- 
bile Insurance Company, until 1914. 
when he was appointed superintendent 
of the automobile department of the 
Etna Life and its affiliated companies, 
of which H. R. Clough was the head 
until his recent resignation. 
Hotchkiss with Atna 23 Years 

Philip L. Hotchkiss, who was elected 
assistant secretary of the accident and 
liability department of the A®tna Life, 
has spent his whole business career in 
the Aetna’s service. He has been con- 
nected with the Company’s accident 
und health claim department for nearly 
twenty-three years. Mr. Hotchkiss en- 
tered the accident and health claim de- 
partment in November, 1896; was ap- 
pointed claim examiner, accident and 
health business, in February, 1908, and 
has continued to fill this position up to 
the time of his recent promotion. As 
assistant secretary, Mr. Hotchkiss will 
have direct charge of the Company’s 
accident and health claim department, 
including the handling of claims and 
the work incident thereto. 

Messrs. Wright and Braman 

Howard E. Wright, who was elected 





NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 








ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and 


covering Permanent and 


The Columbian National Life Insurance Company 


‘total 
Indemnity for Loss of Time— 
A Combination That Means Money for the Agent 


Agents seeking Attractive Contracts in good territory are invited to 
correspond with the Agency Department of the Company. 


BOSTON, MASSACHUSETTS 
HEALTH INSURANCE 
Disability and Weekly 








W. J. WILLIAMS, President 
The Largest Industrial Company 
West of the Alleghenies 


Insurance 


Assets in Force 
Dec, 31—1888........ $ 104,307 889, 
, ee 274,290 6,619,653 
. ea 2,916,339 39,503,485 
ebsites 14,008,422 115,099,897 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


Organized 1888 


A Record of Thirty Years of Progress 
TEN-YEAR PERIODS 


AGENTS WANTED in the Principal Cities of Ohio, Kentucky, 
Michigan, Indiana, West Virginia and Western Pennsylvania 


CINCINNATI, OHIO 
Also Issues All Standard Forms 
of Ordinary $500 to $10,000 


Policies 

Income Issued 

DEE  cuseesst eased $ 1,744,102 387,702 

DE itvccseessesnss 10,551,857 1,139,235 
SE oresonuace sees 31,845,050 


1,961,674 











assistant auditor of the Aetna Life, 
started as a clerk thirteen years ago 
in the Company’s life insurance de 


partment. He had previously been in 


business in New Haven, for a short 
period. His transfer to the auditing 
department occurred in 1907. His 


duties in this department were confined 
to Home Office auditing until about 1912 
when he took up the work of traveling 
auditor for the A®tna Life and affiliated 
companies, visiting branch offices and 
general agencies in all parts of the 
country. Mr. Wright has also filled 
from time to time the position of acting 
manager of the Companies’ agencies 
temporarily without a regular manager 
or general agent. 

S. Royce Braman, who now holds the 
office of assistant auditor of the A‘vtna 
Life, has been with the A€tna since 
1900. Before that he was in business 
in New London, Conn., for a short time. 
He began his career with the Aetna as 
a clerk in the auditing department and 
he has been engaged continuously in 
auditing work for the past nineteen 
years. He has held a responsible posi- 
tion for a number of years. As assist- 
ant auditor, his duties will be for the 
most part at the Home Office. 


PENN MUTUAL DIVIDENDS 
The dividend year of the Penn Mu- 
tual Life begins May 1. The Company 
has decided to continue the scale of the 
previous dividend year. 


WEBB SELLING INSURANCE 
E. G. Webb, one of the best of the life 
insurance digest and chart diagnosti 
cians, is with the Massachusetts Mutual 
Life in Williamsport, Pa. 


E. B. Conant has been appointed 
Superintendent of The Prudential in 
Waterbury, Conn. He was an assistant 


superintepdent in Hartford. 


GREATEST 


ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 





W. G. COWLES’ SON BACK 
Lieut. F. W. Cowles, son of Walter 
G. Cowles, president of the Travelers, 
has returned from Europe. He is in 
the aviation service, and made a flight, 
attaining an altitude of 26,000 feet. 








12 


THE EASfERN 


UNDERWRITER 


February 28, 1919 





THE EASTERN 
UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; W. E. Schram, associate 
editor. The address of ‘the officers is the 
office of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. Single 
copies, 25 cents. 
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THE EXCESS ASSOCIATION 
_ The Fire Underwriters’ Excess Asso- 
ciation, which began business this 
week, under the management of How- 
ard De Mott, and which has a writing 
capacity on any one risk of $1,000,000, 
long-felt want. It was not 
form this association. Some 
companies for awhile were slow in 
coming in, but finally 117 companies 
became members, N. S. Bartow and the 
other underwriters who worked so hard 
and long on the organization, are to 
be congratulated for this fine achieve- 
Purely excess risks are to be 
commission limited to 5 


meets a 


easy to 


ment. 
handled 
per cent. 


and 


DOUBLE INDEMNITY DECISION 

In view of the growing popularity of 
double indemnity a number of 
have naturally reached the courts in- 
volving disputed claim points. An in- 
teresting case has been decided by the 
Supreme Court of Missouri, Turner vs. 
Fidelity & Casualty, in which the old 
question of whether the insured was 
“in” or “on” an automobile was up. 


cases 


The policy provided for the payment 
of $5,000 for death as a result of acci- 
dent, and further prévided that if death 
should occur from “injuries sustained 
while ‘in’ or ‘on’ a private conveyance” 
(excluding bicycles, motorcycles and 
saddle-horses) the amount payable upon 
the insured’s accidental death should be 
double. The insured was killed as a 
result of an automobile starting when 
he cranked it. Claim was made for the 
double indemnity of $10,000, the com- 
pany admitting its liability for $5,000. 
The case turned on the question of 
whether the insured was “in” or “on” 
the automobile. The court held that 
the contract was not ambiguous and 
that the insured was neither in nor on 
the automobile, so that the single in- 
demnity was all that was payable. 


MAY RE-DRAFT BILL 


The Braun bill in New York, impos- 
ing five per cent tax on unauthorized 
business will most likely be re-drafted 
as the present bill is considered in- 
definite. 











Motor Vehicle 
Loss Experience 








From annual statements filed, the 
automobile fire and theft experience of 
companies is shown, The figures are 





net: 

Premiums Losses 

Received Incurred 
a eee ee ee eee $654,981 $212,831 
Agricultural ....cceeeeeeees 186,764 136,265 
Alliance Pere eer at er er ee 125,133 53,219 
American Alliance ..... 5,889 _ 9% 
American Central 14,932 135,152 
American Fagle .....-0-++++% 23,352 20,855 
Assurance of America 12,284 _51,914 
Automobile ....+-ee0+5 543,779 
RGBGOD paccssircenneearoans 404,583 
Itritish & Foreign......-- ; 928 116,106 
Central Mfrs., Ohio.......-. 33,794 22,928 
Central National, la........ 2,339 1 342 
Century scccccevescecre 10,020 709 
Caledonian .......- “ 459,373 272,158 
Colonial ..ccccccveecsocese 94,247 54,232 
Columbian, Ind. ....-sscee- 2,799 363 
Commercial Union ......+-+. 618,186 292,342 
Commercial Union, N. Y.. 114,872 62,624 
Commonwealth ...ccccccsees 397,758 278,862 
Continental ....... 375,505 199,403 
Fidelity-Phenix .......- vee See 199,403 
Fire Association .......- P 44,508 11,836 
Fireman’s Fund 1,631,694 614,161 
Prats ccccccecoenss 39,533 103,567 
ene PONS oc ccwecves > 438,183 230,802 
Glohe & Rutmers....ccccscses 376,224 270,354 
Grain Dealers .......-ee00% 17,523 6,712 
Great American .....-+++++> 582,903 530,584 
OE Cer ere ee 15,759 2,723 
Hanover .os.cees 204,042 (a) 
Home F, & M., Cal 153,479 33,221 
EES a. PPP Cr errs 890,372 577,570 
Independence, Pa. ......+++ 652 3 
Iowa National ........-+ re 4,601 1,926 
london & Lancashire 548,442 253,337 
Maryland Motor P $26,425 155,226 
Massachusetts F. & M. 149,356 296,892 
Mercantile .......+0+. P ° 363,918 251,368 
Merchants, N. Y.......-.- , 30,032 41,393 
Millers National .........+: 72,566 30,013 
Milwaukee Mechanics ..... 45,771 26,670 
National-Ben Franklin ..... 293,952 212,575 
National Liberty . 849,279 705,534 
New Hampshire ......-..+ 31,390 1 4,872 
New York National ........ 68,363 13,352 
Ce Pe ere ree 581,543 355,474 
North America ..........+.++ 1,039,717 311,192 
North British & Merc.... 410,079 331,310 
Northern Russia ........... 8,499 3,343 
Worth. Miver ..c6ccs005 282,328 119,904 
Northwestern F. & M... R 30,567 11,088 
Northwestern Mutual, Wash. 72,206 19,289 
Northwestern National 9 302,710 77,269 
Norwich Union 269,902 179,347 
Old Colony ....-.. 116,729 57,093 
COHIOME cworccsoneeses aa 398 393 196,290 
NUD aera x0 4 nidvere to ex cnaie 259,448 130,859 
Palatine 2. .cscccscoes 193,405 60,102 
PeENNAVIVANIA cccccccscocee 181,109 93,589 
hoenix Assurance ..... 282,732 96,815 
POROIIEE  caccacecsscece ieee 
PUES AUOEE. piace ve rdnous 478,607 208,919 
CN ikadicceosteendne ans 991,551 466,267 
Royal Insurance . 1,458,253 658.543 
Roval Exchange ........... 395,320 212,867 
NS PEF rare e 44,921 15,077 
Scottish Union ......... 357,514 133,669 
eS Rr rrr rr er ere 94,955 62,874 
Springfifield F. & M........ 238,768 64,538 
bo. EE Oe 1,488 890 
Mt. Poel ©. & Ma cvcovces 1,030,807 790,475 
State of Pennsylvania 365,064 249,853 
SUUYVOGRNE ccs vcceces 79,726 52.820 
Thames & Mersey.. 111,546 85,969 
Union Assurance ..... 73,184 47,894 
Union & Phenix.......... 33,158 1,531 
Union Marine ........... 21,265 7,041 
sted BtMtes cncoccvcss 405,861 205,035 
ere 6,765 2.363 
NE caras eh tae ous 5,970 3,123 
er oe ere 127,811 51,106 


(a) Not reported 


ULLMAN’S NEW CONNECTION 


Albert Ullman, one of the best of the 
marine underwriters, has resigned from 


S. D. MeComb & Co., marine under-: 
writers, to become president of the 
Columbian Underwriting Agency, a 


new organization formed. 


WHY WELLS ACTED 

The recent action of Harvey Wells, 
Oregon Insurance Commissioner, in 
going on the warpath against outside 
brokers was brought to a head by 
knowledge that the Columbia River 
Packers’ Association and the Hammond 
Lumber Company properties were lines 
which he says should have been writ- 
ten in Oregon but instead were handled 
entirely by San Francisco brokers. 


MUST NOT REMOVE ACTIONS 

Assemblyman Garner has introduced 
a bill in the New York tegislature amend- 
ing Section 30 of the insurance law, 
providing for the revocation of a for- 
eign company’s license if it shall apply 
to have legal actions removed to the 
United States Court. 

















THE HUMAN SIDE OF INSURANCE 








LINDSLEY 


MAJOR HENRY D. 


Major Henry D. Lindsley, director of 
the ‘Bureau of War Risk Insurance, 
born in Nashvitle, ‘Tennessee, is a 
Jexan who has had an extended and 
valuabie business experience. 

He was president of the Southwest- 
ern Life, of Dallas, chairman of the 
Board of Dallas ‘Trust & Savings 
Bank, largest trust company and sav- 
ings bank in North Texas; director of 
City National Bank of Daflas, second 
largest bank in North Texas; director 
and owner largest and most successful 
dairy farming operation in the South- 
west, and one of the largest in the 
United States. Numerous large coto- 
nization propositions were handled by 
him in Texas, including suhb-divisions 
and developments of farms and ranch- 
es, and, in connection therewith he 
operated gins, country banks, etc., and 
was a director in numerous other suc- 
cessful business enterprises in Texas. 

In his public service experience he 
was largely instrumental in securing 
commission government for Dallas, one 
of the earliest “commission governed” 
cities in the United States; one of the 
organizers and president of Citizens’ 
Association of Dallas, which success- 
fully eliminated partisan politics in 
that city, and elected and re-elected non- 
partisan business city government; later 
elected Mayor of Dallas, and during 
term of two years, among other things, 
accomplished the following: 

Reorganized the water department 
and installed 100 per cent water meter 
system, largely reducing water rates 
and greatly improving service; reor- 
ganized health department, and, in co- 
operation with Federal Government, 
made health status of Dallas one of the 
best in United States; organized for the 
first time in Texas a municipal Board 
of Public Welfare, which had _ state- 
wide influence, and was commended by 
many civic authorities throughout the 
United States as one of the best public 
services along tines of public welfare; 
established a highly perfected budget 
and fiscal system which safe-guarded 
public expenditure and created public 
interest in and knowledge of municipal 
finances. 

He was also instrumental in passage 
of present State Banking Law of Texas, 
under which many hundreds of State 
Banks have been organized and suc- 
cessfully operated. Was instrumental 
in passage of present home life in- 
surance law in Texas, under which 
a number of large and_ successful 
life insurance companies have been de- 
veloped. In several important in- 
stances he represented Secratary of the 








Treasury of the United States in ac- 
complishment of public purposes re- 
quiring cooperation of citizens, such as 
organization of Cotton Loan, ete. 

In December, 1918 Major Lindsley 
accepted the position of Director of the 


Bureau of War Risk Insurance which 
was tendered to him by William G. 


McAdoo, then Secretary of the Treas- 
ury and which tender was later re- 
newed by Honorable Carter Glass, who 
had just been appointed Secretary of 
the Treasury. His military record fol- 
lows: 

Attended Citizens’ Training Camp at 
Leon Springs, Texas, in 1916; attended 
Officers’ Training Camp at Plattsburg 
in 1917, receiving commission as Major 
of Infantry; three thousand candidates 
and sixteen majorities awarded. 

Secretary McAdoo asked him to come 
to Europe with War Risk Section under 
Major W. D. Straight; was second in 
command under Major Straight, assist- 
ing in the organization of the War Risk 
Section in Washington, and in its organi- 
zation and direction with the American 
Kk. F., until February 1918, when-was 
appointed Chief, War Risk Section, by 
Commander-in-Chief, American EK. F 
serving in such capacity sin'ce. During 
the period indicated, the War Risk Sec- 
tion has directly handled over $1,365,- 
000,000 of Government insurance, and 
has secured allotment and allowance 
applications from the entire American 
K F. who had not made applications 
prior to leaving the United States. 
these inciuding all of the American EK. 
F. in Europe at time of arrival of War 


Risk Section on December 25, 1917. He 
was subsequently commissioned (Col- 


onel Adjutant General and served on 
the staff of the Services of Supply, 
American EK. F. under General Harbord 
in his capacity as Chief of the Wa> 
Risk Section. On December 18th he 
was honorably discharged from the 
army. 
ae * a 
Frederick Richardson, of the General 
Accident, president of the Insurance In- 
stitute and who ina few years has made 
a remarkably favorable impression 
upon American underwriters and the 
agency force, will leave for Europe 
soon. 
* * * 


Henry L. Rosenfeld, second 


president of the Equitable Life. 
sail for Europe in March. 


vice 
will 


WILL HAVE TWO BUREAUS. 


Automobile Casualty Companies Not in 
Present Organization Form One 
of Their Own. 


The National Automobile Bureau has 
been organized in Chicago by casualty 
companies not members of the National 
Workmen’s Compensation Bu 
reau. O. F. Roberts, Chicago Bonding 
& Insurance, is president, W. E 
Small, Georgia Casualty, secretary. 


Service 
and 


The pleasure car rates of the old Bu 
were adopted. The new 
however, will take the family car with 
several drivers as representing the nor 
mal hazard and will the 
for owner-driven cars and increase them 
for professional cars. The new bureau 
represents from $10,000,000 to $12,000, 
000 in automobile premiums. ‘The 
American Automobile and the Western 
Indemnity are not members of the new 
organization. 


reau bureau, 


reduce rates 


BRAZIL ADOPTS COMPENSATION 

Brazil now has a workmen’s compel- 
sation law, which became effective 
February 15. 
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FIRE INSURANCE DEPARTMENT 





Seven U. S. Companies 
Establish New Office 


UNDER S. D. McCOMB DIRECTION 





$100,000,000 Assets Represented in 
Marine Office of America—An 


Important Arrangement 





Seven American insurance com- 
panies, having aggregate cash capital 
of $18,250,000; assets of $100,000,000 
and policyholders’ surplus of $43,000.- 
000, have joined in the establishment of 
the Marine Office of America. The new 
office, which is a re-organization of the 
marine firm of S. D. McComb & Co., 
opens for business tomorrow in the 
present McComb quarters at 56 Beaver 
Street. 

The companies are the Continental, 
Fidelity-Phenix, American Eagle, Han- 
over, Firemen’s of Newark, Glens Falls 
and American of Newark. 

S. D. McComb, who will manage the 
new office, is one of the most capable 
young underwriters in the marine dis- 
trict, where he has built up a splenoid 
reputation. 

This move is the most important that 
has been made in marine insurance this 
year, and news of it leaked out when 
the resignation of O. G. Orr & Co. of 
the Continental, Fidelity-Phenix and 
American Eagle agencies became 
known on Tuesday afternoon. 


NATIONAL’ 'S STATEMENT 


Gross Assets $21, 399,000: Surplus to 


Policyholders, $6.975,241; Old 
Directors Re-elected 
The old board of directors of the 


National of Hartford has been re-elect- 
ed. The official staff of the Company 
is H. A. Smith, president; G. H. Tryon 
and F. D. Layton, S. 
T. Maxwell, secretary; as- 
sistant secretary. 


vice-presidents; 
C. B. Roulet, 


At the annual stockholders’ meeting 
this week the annual statement was 
read, as follows: 

Total gross Assets ......... $21,399,009 
Excess of Special Deposits 

over Liabilities .......... 135,716 

Total admitted Assets ....$21,263 3.299 
Unearned Premiums ....... 12,038,411 


LOG8 TRABCTVO on iccscccseses 1,442,945 
Tax and other Expense Re- 

PE cacard ceed kad On wa ewe 780 000 
All other Liabilities ....... 26,693 
Contingent Reserve 300,000 
OR re 4,675,241 
Surplus to Policyholders ... 6,975,241 





ia 

















War Risk Insurance 
Results Last Year 








The experience of companies writing 
war risk insurance other than marine is 
shown in the following figures taken from 
annual statements. Premiums and losses 
are net: 


Premiums Losses 

Received Incurred 
AOD dbc0s satentvetensevss S7O7R ss sacs 
ee a MRT eee hy: eo 
American Alliance .......+.. ee 
American Central .......+.. 238 8 8=«_ 6 Bo 
Asnericam EGQhe as .ccwrsrrs 1,229 auwhs 
\ssurance of America...... i. er 
POU oc cxcecccvisssonscve 13,063 cscs 
Co © 6.060646 ss00.00G0% eer 
COREY, oig snsew wens enecues i eee 
Cleveland National ........ 2,800 seoee 
Commercial Union ........ 40,724 = wsece 
Commonwealth ........+++. 3047 = owes 
eee reer 193,765 = weer 
FiGetty-FREMIK és ccccccvvcs eS rere 
‘ire Association ........s06 4975 = swvee 
Fireman's Fund ...0.-c0ss 46:540 sc 0.08s 
lire Reassurance, Paris..... L3ee 8 8€=©=«6 genes 
i. Serre re et | eee 
CE TED 86 sti cue sso wees 27.881 8 secses 
Giobe & Rutgers..........+. 474,481 $488 
Granite State .ccccscosesss 4,77¢ 521 
PE” 56 own seeued severed 265205 8 = kw 0 
Se, a per e 417,04 3 
Impe ri: Detar caren eee ans ses 9,1 
Independence, Pa, .......... 5,302 
London & Lancashire....... CF; aa 
TERN ai tacccsscaedene 4 aa 
Movements, TE Fossvicccave 66,406 se naaee 
National Liberty .......... S5.2058 ss aces 
EE EE S708 «vase 
ONE FUTUR. acdnaseccess Saess 8 evens 
North British & Merc...... ae seene 
ee eae er 71,119 
Northern, Russia ,......... ST) ere 
Northwestern F. & M...... 114,673 34,184 
Norwich Union sorvicsavese .., eee 
oo ee ee ae _—e 80s os weeu 
CE acon geceinns enw s'eae« Sf fer 
PR ea sr ened we ew mene ae 97,041 3,36 
TEE ovebecdscwunaenaae ae 8s ewe 
Phoenix Assurance ........ J erree 
Pennsylvania .....scecsesee S08 8 8=_s wea 
cople’s National ......... 18,61 47 
kh Tee 66,893 | 
*rudentia, Zurich ....0.s00. 467 
NE Sib ecceedb4bendseuaee 4,706 
NT: nace 2 ad.e se e4en 15,603 
Rhode Island ie awueene 21,076 
Royal Insurance .........++ wee 8 8=s_ sw bee 
OGRE GROUND os scccneesens eres 
DOCMITEY cv avesetevevsvevess 6,415 
er ec 2,967 ain 
Spanish Am, Union........ 7 a 
ee ee 10,446 610 
State, Liverpool ...... * ars 
Union Assurance .......... oe 
United Firemen’s .......... 17,524 
CIMMOE BORGER occevccccwces 66,874 
PE” dacencisanaeeneenes 2,228 
Western Assurance ........ 13,657 
TOD 5k. c6avibeaeneuwess 13, 

G. M. CROSTHWAITE RESIGNS 
Gerald M. Crosthwaite has resigned 

as automobile manager of the Evans 
companies and is succeeded by A. H. 


Grupe. 





The Ohio Valiey Fire & Marine, P: 
ducah, Ky., reports assets $383,455; te 
bilities $130,248; capital $140,000; sur 
plus $113,172; reserve for reinsurance 
$84,091. 
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UNITED STATES FIRE BRANCH 
J. A. KELSEY, 
80 MAIDEN LANE, 


General Agent 
NEW YORK 














THE AUTOMOBILE—; 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 






























CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5.38 2,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
ASTNA CASUALTY & SURETY CO. 



































‘ 65th Annual Statement 
ES. . cicidwnenienesntewarananan $5,574,008.60 
Liabilities 2,923,025.51 
% ee 509,000.00 
Conflagration Surplu ,000.00 
of Watertown.W.%. Surplus to Policyholders.......... ~ 2,650,983.09 


F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 






















London .° Lancashire 
Sire Insurance Co. Lt. | 
~ ad | | 


F LIVERPOOL, ENGLAND. 

























| Greater Capacity for Local Agents 





Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 








Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 







19 Cedar St. 1615 California St. 201 Sansome St. 107 S. Fifth St. 
NEW YORK DENVE SAN FRANCISCO MINNEAPOLIS 

901 Ford Bldg. 314 Superior St. 17 St. John St. 23 Leadenhall St. 
DETROIT DULUTH MONTREAL LONDON 


be 


“‘The Best there is in Insurance Service 
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Cimtem, PYSMOS co siccccrcces 24,512 22,023 

ES Fre rte 22,029 6,10% 

t Union & Phenix, Spain...... 123,039 94,782 

New Jersey Premiums United Firemen's .......... 25,594 17,900 
and Losses in 1918 Eintted GMO ciscisccsieess 195,787 103,182 

Urbaine, France ...0..000% 138,700 75,901 

a sseasasttadatanssaner tenn Utah Home sae aeae ae ee 22,038 16,484 
onan of OS See 4,663 2,734 
| Ne ee ee eet 84,421 8,913 

Reports thus far made to the b CW Western Assurance ......... 103,087 99,070 
Jersey Department show fire premiums Western, Pa. ..........+++: 8,331 3,999 
TOSRODIOR: .0:4.06-044000 40008: 36,8605 54,1460 


received and net losses incurred in that 
State in 1918 as follows: 


Premiums Losses 








STATEN ISLAND LISTED STORES 





























































































































Received Incurred . ae — SEE 
aia sass acters Sil/ho “hyo Suburban Members Do Not Want Juris- SCHAEFER & SHEVLIN 
Albany ..-eseeeeeereececees speee ety diction Transferred to New York 
we 44 ys 29,00 “ 
sag eae 2138 57,280 Fire Insurance Exchange 100 William Street GENERAL AGENTS New York, N. Y. 
American Alliance .....+++. 40,878 15,904 yy : 
See aeons 5... 23,055 2 sdf the New York Fire Insurance Ex- FIRE and AUTOMOBILE INSURANCE 
yp ooenert aca Reate cat Ria oo 18,0065 change at its coming annual meeting Excellent Facilities for Handling Suburban Business Phones John 1167, 1168 
American Lloyds ...+++++++: Ba ; He votes to take over jurisdiction of the ——=—= Saal aSSSNGRESSCSGSSGOSSUUON - 
pane = gy’ C -agigny seat 229'590 134,107. new listed stores and terminals on — — 
Baltimore American ........ 13,726 3,060 Staten Island a number of companies ‘6 
Boston ...6.ecereeeee veers 170,734 °3,04/ who want the Suburban to continue Na 1 Fi | Cc 
, 22,613 Whi S88 Shee ere : ; , ‘ 2 
— Mette tases rests 25°760 jurisdiction will kick up quite a fuss. At ationa ire nsurance ompany 
Bucks Co. Cont.. 2,912 +. @ meeting of the Suburban last week OF HARTFORD, CONN. 
| are bent OLS balla a tne os it was voted to retain this jurisdiction Statement January 1, 1912, to New York Insurance Department 
aledonian American . “woe 4 eed P arva ‘ j 
mms 9 Mirs. Mutual ..... aioe 17,571 by a large majority. Capital Stock, all cash LIABILITIES $2,000,000.00 
oa Pee 2 : arm de atac af LL _—s-—CCAPitad Stock, all Cashh......cccccocssessceeesssecccsscsccccocccece 000,000. 

— omni Gee One point made by the advocates of Funds reserved to meet all Liabilities, Re-insurance Re- 
Cleveland National ........ 40028 17.000 the Suburban is that the association SE, RINNE MRNININUN kdcsccatsnbn seisest cysecenienserecdsscee 11,073,438.19 
Colonial Assurance ........- 6,058 13,457, needs the additional premium income, Unsettled Losses and other Claims..............cscccceceeseeeee 2,168,701.64 
——-, I ebages 164°228 on'933 and companies should strengthen the Net Surplus over Capital RS err ° 3,980,020.79 
Commercial Union, N. Y.... eats 12,907 Suburban instead of weakening it. Total Assets January 1, 1918...............$19,222,160.62 
Commonwealth ......++-- ‘ 74,116 7,740 ses ? 
( caanedin «i gabeateatehent 84,153 63,401 H. A. Smith, President F. D. Layton, Secretary F. B. Seymour, Treasurer 
a sip taal Acbanty "aeess erty GOING TO SIBERIA G. H. Tryon, Vice-President S. T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 
nieces. ie shy Ma i ha ie 9" 9°21 Garner Curran, who had charge of 
as A ee PPrrerrr 27,674 19,219 ae an, ‘ arg ah > a 
can. BM. acceavevenes 27,019 15,780 the insurance publicity at the World’s SURPLUS ro I OLICYHOLDERS. cipal ideniiaiaieas + $5, 980, 020. 79 
ee cl lh aca bat pocvaee yt Insurance Congress in San Francisco, ne a ——— 
Fireman's Fund veeeeeees'* 193'337. 998087, and who formerly was editor of a Coast 
mivemens. DD, Ciseccescvnve 2,829 119 insurance paper, was in New York this 
——— w= lke pada ’ on sat ‘asii72 week. He is about to leave for Vladi- 207th Year . 
Girard F. & Mll.........5. 941048 20,999 Vostok, Siberia, where he will be with THE HAN OVER 
Glens gy Wiaeesiwa ate ete 83,4 26 the Y. M. C. A. ~ U N 
SS) , Serer rier ere 9,138 JO85 
Globe & Rutgers..........-. 556,119 340,498 rs 7 INSURANCE OFFICE OF LONDON FIRE INSURANCE COMPANY 
Globe National, la.......... 3,869 250 E 
Grain Dealers metres 6,526 5,515 Prsigiemmpig COMPANY COMING , . . Incorporated 1852 
Granite State cosievien 9805 24,910 The Mindello Insurance Company, FOUNDED 1710 
Gre: ri epi ; . 527,406 268,074 Sas wheniers - nila ie os if ities gua iain ae : : 
een ted... ont ae Core Seen OO autor Wile cone UNITED STATES BRANOB: The real strength of an insurance com- 
eee ° 27-433 60,085 ry for fire and marine lines. 54 Pine Street - New York a = ~ 7 he cae . - a 
BEMMOVOE cccvccvescvesens . 14,6087 75,49. ame ‘ avem ’ nc 1 management o 
NR TUE Pe eS See 780,199 497,754 WESTERN DEPARTMENT: HANOVER is an absolute assurance of 
Home’ 4 Bes oe : 19,117 ; td P A new Pg ge special agent of Fred 76 WEST MONROE ST., CHICAGO. the security of its policy. 

mperia TULETTT LL AAO ae 61,96 el, . ‘ T >, ‘ ia 10 yy, > 
ieun@ines, Pe. o1cc...., 3/306 cg, 5: James & Co. is Joseph M. Cosgrove, PACIFIC DEPARTMENT: R. EMORY WARFIELD, President 
lowa National ............. 6,831 2igi1 formerly with the Scottish Union & N. W. Cor. Sansome & Sacramento Sts. FRED. A. HUBBARD, Vice-President 
Law, Union & Rock...... . 44,338 34,935 National. Mr. Cosgrove’s quarters are ; : scene E.'S. JARVIS, Secretary 
London & Lancashire...... 64,183 30,282 in Hartford San Francisco, Cal. WILLIAM MORRISON, Asst. Sec’y 
Lumber Mutual, Mass...... 26,836 14,667 : hak - 
Lumbermen’s Mutual, Ohio.. 44,229 14,583 a _ — — HOME OFFICE 
Marquette —, aS 15,864 oats H ld 1 
Maryland Motor Car..... ; 20,016 3,204 
Massachusetts F, & M...... 39,001 25,1609 Ss. .; e B I S be O t CO e anover B 8. 34 Pine St. 
PEGG, TOs a406 000s 000-0 26,052 8,933 NEW YORK 
Mechanics & Traders........ 21,740 24,449 Ranvesented at AGENTS FOR 208 Broad Street, ad 
—e i 3. PP 83,758 18,465 Eli beth, N. J 
Merchants, Colo, ........... 17,597 10,113 95 William Street, NEW JERSEY zabetn, N. J. HOWIE & CAIN, General Agents 
Merchants, N. Y.........+.. ree Metropolitan District 
Micl 2 fA 28 ,036 21,896 — 5 
Michigan ee ea 44,174 22°19] een. OF Shee Ge 100 WILLIAM STREET, NEW YORK 
Millers National ........... 39,776 19,601 — —_— 
Mill Owners Mutual, la.... 8,301 7,897 
Milwaukee Mechanics ...... 39,689 23,716 
Minneapolis F. & M........ 1,001 1,052 I OGUE BROS & CO I 
Nationale, France .......... 26,321 17,404 
National-Ben Franklip ..... 56,554 31,195 ” %9 nc. 
National we tits G6 0 .- 200,776 75,896 eo . 
National rades, Ill. =e 4,216 672 bk — It — * t b } I 
Netherlands Be & 1.020000 235466 12,720 re Casua Y utomopile insurance 
N a Perper rerrr 152,457 80,99 . . sEegs . 
ceri =~ ge «A 49'567 33°780 Nation-Wide Facilities for Handling SURPLUS LINES 
PE -rcred6 be cee oer cuss 350,091 183,642 
North America ......e00. 368 420 157/545 307 FOURTH AVENUE PITTSBURGH, PA. 
North British & M......... 262,514 178,136 
Northampton Co., Pa....... 12,490 3,852 
Northern, = , REECE Ae 53,951 36,755 
PPOFENGYH, RGGIA o.ccescces 29,255 41,629 
North River tal ieee aa debe ow are 238.717 105,883 rTmeIibLaDeiP? wt a 
Northwestern Ss eae 30,034 19,398 | 

Northwestern Mutu: al, Wash. 5,079 ree ADEQUAT E SATISFACTION 
Northwestern National ..... 34,438 16,798 CLARENCE A. KROUSE & CO. 
Ono FRPMere cccccccccevce 53,328 42,470 FACILITIES ; S E R V | + E 
Old DINE 5 6.5. aed ooo ase 32,463 25,359 LOCAL AND GENERAL AGENTS 

TICTE woccccccccecersecese 45,809 20,483 
 ieeeneaneeasenes 70,493 76,089 ALL LINES __325 WALNUT STREET PHILADELPHIA, FA. ALL LINES 
Paiatine Coeeererseesesesees 41 ,672 16,625 7 ane "inital iiiaainccie ia Pe a ae 
Pennsylvania .....ccseecees 157/062 121,288 PENNSYLVANIA NEW JERSEY 
Pa, Lumbermen’s .......... 38,969 16,228 
Pennsylvania Millers ....... 12,288 12,558 
People’s National ........... 48,759 27°546 
P shenix, at bpidto einm-a ea 24,988 16,724 
Phoenix, London 300000... 168.680 132.247 B. M. CROSTHWAITE & CO 
Patoma : Pad ee eee nies oda e 26,731 15,651 « e C 

ta | ee 90,774 7,611 e ° 
Prudentia, Zurich 82,670 27,196 . be 
ee. ++ 82670 274196 Fire and Automobile Insurance Specialists 
Reinsurance, Pari 160,961 107,016 ° ° 
Reliance +. e seerenese 31°514 -23°St9 Lines Bound Anywhere in New York State 

BOGS TSIM. 6 ccascsse sce 80,765 50,230 
Royal, liverpool ........... oie? osai, | “#& John Street, New York City, N. Y. Telephones 2404-5-6-1758-1090 John 
Royal Exchange ........... 94,981 62,672 
OS Eee 920 54 
SE OO ea ee 229,534 103,740 
ONE, CON. kc c:keere 50% 111,979 49,650 
Nese aaa i un | KQOUITABLE UNDERWRITERS of N York 

0 eer rer 51,531 22,339 
Springfield = See 246,129 1277424 Oo cw or 
~~ “gf Se Serer 139,930 66,691 

tate, iverpool scoters eaieniee 20,295 7,665 FIRE 
NE EU oats bxcwcetinns 109,108 77,293 ; an 
geerling REN eeiheb wee cle edae oe 5,415 331 
SRS eee 73,19 78,46 . 1 li 
Svea ~:e a acopaateak omaha 53a aan Lines Bound Throughout United States, Canada, Cuba and Mexico. Home Office: 68 William Street 
Jnion Assurance .......... 18,695 7,567 
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Agents Hold Their 
Mid-Winter Meeting 


THE LEGISLATIVE SITUATIONS 


Some Bolshevik Tendencies Noted— 
Long-Time Credit Evils Discussed 
—Ownership of Expirations 


(Special to The Eastern Underwriter) 

Atlanta, Ga., Feb. 24.—-Seventeen 
states were represented at the Mid- 
winter Conference of the National As- 
sociation of Insurance Agents held at 
the Piedmont Hotel here last week. 
More than seventy delegates attended 
and each of the four sessions was lively 
and interesting. Though other similar 
meetings have been more largely at- 
tended it is doubtful if any previous 
Mid-winter Conference has discussed 
more interesting or important topics or 
has decided on steps more important 
te the organization. 

Among the subjects discussed were 
pending legislation in various states 
with especial reference to monopolistic 
compensation laws, systems for lessen- 
ing the long-time credit evil, adoption 
of a uniform system of bookkeeping for 
state secretaries, metal signs to be dis- 
played by members in their offices and 
an emblem to be used on stationery, 
ownership of casualty expirations, fire 
prevention, graded dues for membership 
and plans for an increased membership. 
On Thursday evening there was a din- 
ner at the Piedmont Driving Club, at 
which the delegates were the guests of 
the insurance agents of Atlanta. 
Through the rapid fire tactics of Presi- 
dent E. M. Allen, all the topics of inter- 
est were disposed of and yet there was 
no limit to debate and no vote was 
taken on any subject until it had been 
thoroughly discussed. 

Louisville was definitely chosen as 
the place for the next annual conven- 
tion which will be held in October. 

Considerable time was given up to a 
consideration of legislation pending in 
various states. The reports received 
were in general encouraging, but the 
delegates from several commonwealths 
said that the danger was not past and 
that the Socialistic or Bolshevistic ten- 
dencies are clearly seen. 

Missouri Bill May Be Defeated 

Patrick J. Heffernan, secretary of the 
Missouri Association, reported that the 
monopolistic bill introduced in that 
state—one of the most drastic meas- 
ures under consideration by any legis- 
lature—-will probably be defeated. Sev- 
eral Missouri agents who usually at- 
tend all meetings of the National 
Association were kept at home by the 
critical situation. 

An amendment to the Indiana work- 
men’s compensation law which will 
eliminate the waiting period, now one 
week, and make the payments the full 
wages instead of 66 per cent., has little 
chance of passage according to reports 
and a monopolistic bill in Massachu- 
setts is probably dormant for a time 
though it will be considered by a Re- 
cess Committee the coming summer. 


Four Casualty Companies Recognize 
Casualty Expiration Agency Owner- 
ship 
When the subject of the ownership 
of casualty expirations came up manv 
agents took part in the discussion. It 
developed that at least four companies 
are On record as recognizing the agent’s 
right to business he gets and instances 
were related of where such expirations 
had been sold by agents, the companies 


recognizing the transfer. Several 
agents said that they had contracts 


with their companies giving them the 
*xpirations on business handled through 
their offices while others said that con- 
tracts had been offered by companies 
Specifically granting such ownership to 
the companies. 


The situation is far from clear and 


Chauncey S. S. Miller, the secretary- 
treasurer of the organization, was di- 
rected to write to all companies doing 


casualty business asking for a _ state- 
ment as to their stand on the owner- 
ship of expirations. Secretary Miller 


will also prepare a model clause giving 
the ownership of expirations to the 
agent and will advise all agents to in- 
sert this clause in contracts made in 
the future with casualty companies. 


The decision of the Executive Com- 


mittee to send President Allen for a 
tcur of the Pacific Coast States was 
ratified by the Conference. Mr. Allen 


promised to devote three or four weeks 
to the trip some time in April or May. 
Agents in California, Washington, Ore- 
gon and other states in the Far West 
have long been clamoring for a _ visit 
from one of the National officers, and it 
is expected that President Allen’s trip 
will be followed by a revival of interest 
in the organization and an increase in 
membership. 


Fred J. Cox, chairman of the Execu- 
tive Committee, did not make a formal 
report but he told briefly what the or- 
ganization has done in the past year 
and what it hopes to accomplish in the 
future. He devoted considerable time 
to the power development of more than 
$25,000 raised at the Cleveland conven- 
tion and was applauded when he said 
that this working capital fund was so 
far intact; it has not been wasted, it 
has not even been touched. 

“That fund is a sacred trust,” de- 
clared Chairman Cox, “and we do not 
expect that we will ever have to raise 
another one. We might have made 
more rapid progress the past year if 
we had spent this money lavishly; but 
that is not our aim. Our desire is to 
build up a permanent organization on 
business lines so that it will become 
<elf-sustaining. We have had to perfect 
an office force and to devise a system 
that would get the maximum results 
for every dollar spent. At present we 
have two men constantly on the road 
and are conducting campaigns for mem- 
bers in two states at the same time. 
Ac fast as we can expand safely we 
will increase the number of special rep 
resentatives and we ultimately hope to 
have six or eight or ten, each of whom 
will have certain states under his 
charge and will devote his entire time 
to them.” 

Mr. Cox explained that under the sys 
tem long in vogue the unpaid officers 
of the association have heen asked and 
compelled to give their time to- the 
organization, neglecting their business 
and doing more than their share of 
the work necessary to make the asso- 
ciation a success and enable it to ren- 
der the service that it should to in 
surance agents. “We hope some time 
soon to have this system changed,” he 
said, “and to have a corns of able men 
who will do the work under the direec- 
tion of the association officers. We hire 
men to do certain work for us as in- 
dividuals and as firms and we believe 
we can get good results through able 
and well-paid emnlovees of the associa- 
tion. There ought to he well paid state 
secretaries,” he declared 

President Allen, nearlv everv time he 
sid anvthing to the Conference. em- 
nhasized the importance of the raising 
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of the standard of insurance agents and 
the putting of the business on a higher 
plane. He advised all agents to join 
the Board of Trade or Chamber of 
Commerce in their home towns and to 
take an active part in al] movements 
for the betterment of the community. 
He urged them to render service to the 
public as well as to their clients and 
the companies they represent. 


Model State Convention 


An extremely interesting feature of 
the Conference and one that provoked 
spontaneous applause was a Model 
State Convention conducted by Presi- 
dent Case of the Connecticut Associa- 
tion. It was suggested by Secretary 
Miller, Executive Committee Chairman 
Cox and Special Agent W. B. Holland, 
of the National Association, who have 
attended many state meetings and who 
were tremendously impressed with the 
business-like manner in which the Con- 
necticut convention held in Waterbury 
last December was conducted. It went 
with a snap and smoothness that was 
admirable and every step taken was 
done like a well trained military com- 
pany. 

Mr. Case used the printed report of 
that convention as a basis, the parts of 
the various officials and committee 
chairman being assigned to nen in the 
hall, and for ten or fifteen minutes the 
successful Connecticut meeting was re- 
peated. It was a valuable demonstra- 
tion of how to do things and those 
state presidents and secretaries who 
witnessed it took home with them a 
valuable experience. 

Nearly two hours were required for 
the rol] call of the states Friday after- 
noon as many state associations had 
considerable to say regarding their 
troubles, their plans for the future and 
the work to be done. In some instances 
more than one person spoke for a state 
as several states were represented by 
both president and secretary. 

Several states have already adopted 
graded dues, the amounts to be paid 
being based on the amount of premiums 
handled. In some instances the dues 
run as high as $25 for the largest firms 
with $5 as a minimum, while Georgia 
has made a schedule of $4, $6 and $8, 
thus lowering the dues for the smaller 
agencies. 

After much discussion it was voted 
that the Executive Committee should 
prepare a schedule and recommend it 
to the state associations leaving it to 
them to adopt or modify it as local 
conditions might indicate. The argu- 
ments for higher dues are invariably 
made by agents who will have to in- 


crease their payments if graded dues 
are adopted. 
Eastern Men Who Attended 

The following Eastern visitors and 
delegates registered at the Conference: 

Connecticut—James lL. Case, presi- 
dent State Association, Norwich. 

New Jersey—Fred J. Cox, Perth Am- 
boy; Thomas C. Moffatt, Newark; 
Charles Bischoff, Guttenberg; A. W. 
Hicks, Summit. 

New York—John A. Murphy, Buffalo; 
Glenn H. Johnson, Syracuse; Chauncey 
S. S. Miller, secretary-treasurer of the 
National Association; W. E. Under- 
wood, associate editor of the American 
Agency Bulletin; W. B. Holland, field 
representative of the National Associa- 
tion. 


AUTOMOBILE RATE ECHOES 


Usual Differences of Opinion on Cer- 
tain Risks—Office Practice Not 
Uniform. 


Relative to the new automobile lia- 
bility and property damage rates, some 
criticism is still heard regarding New- 
ark, where it is claimed the rates have 
been too heavily cut. This is in spite 
of action by the Bureau changing New- 
ark’s classification from Schedule 5 to 
Schedule 4. 

On border line vases there is some 
complaint. It is believed that there are 
not many of these. It is found that 
because manufacturers have changed 
their list prices considerable during the 
last few years, the same make of ear, 
made in different years, may fall in 
diferent classifications. 

Companies are handling the rate sit- 
uation in different ways. Some are go- 
ing through their files and crediting re- 
ductions to al] policies which obviously 
require them. Others are not issuing 
ony indorsements until brokers ask for 
them. This latter practice obtains in 
Philadelphia. One office in New York 
found that 40 to 45 per cent. of out- 
standing policies were entitled to the 
eight per cent. reduction for private 
use. 

Washington, D. C., has been made to 
include Alexandria County. This changé 
was made subsequent to the original 
announcement of Schedules. 

Baltimore has been made to include 
five miles from the new city line limits 
instead of the old limits. 

George E. Townsend has_ been 
placed directly in charge of the fire 
underwriting units of the fire depart- 
ment of the head office of the Fireman’s 
Fund. 
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Navy Program Insurance 
(Continued from page 1.) 
Chubb of Chubb & Son acted as tem- 
porary chairman, while Wm. H. McGee 
made his report. 

Those present at the meeting were 
Hendon Chubb of Chubb & Son; Louis 
Kk. Burke, Geo. H. Smith & Hicks; 
Ward Williams, Boston Insurance Co.; 
Samuel Bird, Jr., Talbot Bira & Co.; 
Krank H. Osborne, O. G. Orr & Co.; 
John Murphy, Northern Underwriting 
Agency; W. H. L. Simpson, British & 
Foreign Insurance Co.; Geo. W. John- 
son, Pacific Fire Insurance Co.; H. K. 
Fowler, Thames & Mersey; F. H. Ap- 
pleton, Appleton & Cox; E. S. Morran, 
Marine Underwriting Agency; Chas. FE. 
Mather, Mather & Co.; R. D. Jones, 
Trans-Marine Underwriting Agency; 
A. P. Murtha, Overseas Underwriting 
Agency, and Wm. H. McGee of Wm. H. 
McGee & Co. 
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$2,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


| 12,927,269.91 


NET SURPLUS 


8,527,719.31 
23,454,989.22 
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Another British Life Company 
To Write Fire and Accident 





Legal and General Issues Notice to Policyholders of Parliamentary 
Bill for Extending Its Powers—Tendency of Times 


London, Eng., Feb. 15.—The practi- 
cal disappearance of proprietary offices 
transacting life business only is pro- 
ceeding with some rapidity. The last 
three years have witnessed the disap- 
pearance as independent companies of 
the Eagle, Sceptre, Star, Edinburgh, 
and English and Scottish Law Life; 
while the Standard and the Legal and 
General appear to be contemplating the 
transaction of other forms of insurance. 

The Legal and General recently is- 
sued a notice to its participating policy- 
holders in reference to the promotion 
of a bill in Parliament for extending 
the powers of the society. It is not pro- 
posed to raise further capital, and the 
directors have been considering the ef- 
ject of the new departure upon the life 
policyholders. The present capital con- 
sists of 20,000 shares of £50 each with 
£2 paid up in cash and £6 added from 
profits. Parliament or the Law Courts, 
if the subject came before them, might 
consider that if the share capital, which 
is now available as additional security 
for the life policyholders, is to become 
responsible for fire and other claims, 
the security for the life policyholders 
will be diminished, although the life 
funds must, under the Assurance Com- 
panies Act, be kept separate for the 
benefit of the life policyholders. 

Forecasts Development 

The Legal and General will presum- 
ably be developing as a new fire and 
accident company, and there have been 
cases in which, in such circumstances, 
the share capital has been impaired 
before the business was established on 
a paying basis. 

Discussing this development of the 
business, William Schooling writes in 
“The Daily Telegraph,” of London: 

“Unless a life office is abundantly 
strong without the assistance of share 
capital, the existence of capital is 
scarcely likely to make an office either 
attractive or secure; but the Legal] and 
General has been accustomed to adver- 
tise that ‘Policyholders in the society 
possess the security of the paid-up cap- 
ital of £160,000 * * * in addition to 
the fully subscribed and uncalled capi- 
tal of £840,000 held by a wealthy pro- 
prietary.’ Any policyholders who may 
have been influenced by this statement 
te select the Legal and General for as- 
surance may perhaps doubt the advisa- 
bility of the capital becoming liable for 


fire, accident, and other insurance 
claims. 
“On the other hand, it is proposed 


that the participating policyholders may 
have some participation in the profits 
of the general business; the participa- 
tion is limited to such a sum as will 
maintain the same rate of bonus as has 
been declared for the past twenty-five 
years. If the bonus can be maintained 
without participating in fire and casual- 
ty profits, the participating policyhol- 
ders will gain nothing from this ar- 
rangement; while if the fire and 
miscellaneous profits are not enough to 
Maintain the bonus, the participating 
policyholders take nine-tenths of the 
profits from the new classes of busi- 
ness, 

“I do not call to mind any instance 
of a life office taking up insurance busi- 
ness of all kinds and achieving a con- 
spicuous success, but it may be that the 
Legal and General will be able to suc- 
ceed in the new development that is 
centemplated. Looking to the future 
It is reasonably clear that some change 
18 advisable, for. proprietary life offices 
are feeling to an increasing extent the 
competition of the composite compa- 
nies, on the one hand, and of the mu- 
tual offices on the other. So long as 
there is no conflict of interests be- 
tween policyholders and shareholders, 
it is immaterial whether assurance is 


effected in a proprietary or a mutual 
office, though for all the proprietary 
offices, except the super-excellent, the 
only alternatives to disappearance seem 
to be absorption, mutualization, and the 
undertaking of all classes of insurance 
business. The former course is the one 
that has been most frequently adopted. 
Mutualization has not been tried in 
this country, though it is in favor in 
America, and the transition from life 
business to all forms of insurance has 
not hitherto been marked by any con- 
spicuous success. 

“The Legal and General proposal to 
give participating policyholders a con- 
tingent share in the fire and casualty 
business is a new departure, which, if 
it were worth their while, the existing 
great composite companies could easily 
give. Already some of the composite 
offices limit the expenses of the life 
department to a rate lower than is 
probably incurred; one of them, at 
least, has long been giving a large 
guaranteed bonus, and‘ rumors have 
been heard that one life department at 
least may be put on a purely mutual 
basis, the shareholders foregoing the 
right to participate in the surplus.” 


BUYS BARGER AGENCY 


Barger & Powell Co. Incorporated in 
Peekskill, N. Y.—T. Frederick Lee 
President 


T. Frederick Lee, president of Clark, 
Lee, Tibbits Co. Ine., White Plains, N. 


Y., advises The Eastern Underwriter 
that it has purchased the Oscar V. 
Barger Insurance Agency in Peekskill, 
N. Y., and will conduct it under the 
name of Barger & Powell Co. Their 
offices have been moved from Main 


97 


Street to the Kelwyn Building, 27 South 


Division Street, a more central loca- 
tion. 
The officers are T. Frederick Lee, 


president; William F. Ryan, secretary, 
formerly with the Travelers, and Gus- 
sie Kniffen, for fourteen years manager 
of the Barger & Powell Co., is treas- 
urer. 


WALTER LINN IN NEW FIRM 

Ives, Baird & Linn is the title of a 
new Philadelphia brokerage firm with 
offices in the Finance Building. The 
Philadelphia member of the firm is 
Walter Linn, who was for five years as- 
scciate secretary of the Pennsylvania 
Manufacturers’ Association and the 
Pennsylvania Manufacturers’ Associa- 
tion Casualty Insurance Company. He 
has now associated himself with Henry 
W. Ives and David §S. Baird, who con 
duct a brokerage business in New York 
under the name Ives & Baird, Inc. 
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PHILADELPHIA 

126th ANNUAL STATEMENT DECEMBER 31, 1917 

Cogs. Ceeted  cccccvcnvccanepeccoosesvescscccconsesees 4,000,000.00 

Reserve for Premiums .....cccccecccccscccsscececces 10,630,740.40 

Reserve for LOsses ccccccccccccsccccccccccevcsceovcce 4,419,000,00 

Reserve for Taxes ..cccccccccccsscccccscccsscccsccece 950,000.06 

Reserve for Sundries ....ccccowccccccccccscccccecese 160,000.00 

The Oldest American BUIPIMS cocccccecscccccccoscesceovescesecnceecosesooene 8,317,502.26 

Stock Insurance Company -—————_— 
WORE secdccns0sscescuncneranevexcosavessecevess $28,477,242.66 


Surplus to Policyholders, $12,317,502.25 Losses Paid Since Organization, $192,518,273.33 

Fire Insurance, Tornado, Sprinkler, Explosion, Inland Transit, Salesman’s Floater, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Registered Mail. 
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Insurance Specialties In 1918 


Pn 











Last year’s underwriting results in the 
various specialties written by fire compa- 


mes are shown in the tollowing 


returns 


ot net premiums received and net losses 


incurred: 


Windstorm and 
Premiums 


Received 
pe PRT TRC Te $/4U,011 
Agricultural .. 060s eeeeee eee 61,636 
AIDANY coccccessessecsesese 709 
Alliance, Pa. ...cccceseeses 4,180 
American Allis er ee 22,247 
American Central .....+-++- 41,041 
American hagle ....---05e05 11,745 
Autumobile ..-ccccccccceres 62,772 
Jialtumore American ...eeeee 1,316 
BOSON cccascsvcsvececocoves 42,881 
CAlCUONIAN cece e reece eceeee 8,349 
Central National, la......+- 30,215 
Cleveland National ......--- 1,540 
Colomial ..ceccceccscsvccccccs 7,070 
Columbian, Ind, ...+++eeees 1U,629 
Commercial Union ..-eeeees 160,158 
Commercial Union, N. Y..-- 12,747 
Commonwealth ....---+ee0+5 19,929 
CONCOTUIA ces eeceeeerereeee 59,544 
Continental .....ccccecevees 797,259 
County Fire .. eee cece eeeee 3,372 
Detroit F, & M...-ceeeeeene 5,179 
Videlity-Vhemix ...ceeeeeeee 943,080 
Fire: Association .....seeeee8 106,180 
Fireman's Fund ......-5655- 273,856 
tire Reassurance, Paris..... 22,021 





Franklin .ccccccccccccesecs 22,470 
Girard #. & Mi... e eee ee eeee 26,202 
Glens Falls ...cccccscovese $8,684 
Globe, PM. cocccsscvsesccese 3,392 
Globe & Rutgers....-eeeeeee 247,093 
Grain Dealers ......+eee+e% 10,864 
Great American ...-eeeeeeee 446,199 
Hamilton = ww eee eee eee eeee d 
Home, N, Y. cccceceeseeers 

tiome F, & M., 

Jinperial ..... cece cece eeeeee 

jowa National 

London & Lancashire....... 51,559 
Mechanics ..-.cscccscevesees ) 02 ) 
Mechanics & Traders....... 24,470 
Mercantile ...cccccceceroee 19,172 
Merchants, N, Y....----++s $4,803 
Michigan FF, & M.......++++- 5,293 
Michigan 1 ae 10,947 
Millers National .........+- 35,370 
Milwaukee Mechanics .....-. 91,830 
Minneapolis F. & M.......- 91,705 
National-Ben F ranklin pce 13,398 
National Liberty .......+++- 84,649 
New Hampshire .......++++ 36,734 
Netherlands F. & L.......-- 5,454 
New York National........ 1,288 
Nia@@ara ccccccccvescvececes 84,506 
North America .........- 314,731 
North British & Merc...... 106,253 
Northern, Russia .........-+- 4,082 
Northwestern National ..... 187,896 
North River ....-++.+00-- 92,890 
Norwich Union .........++- 28,783 
Ohio Farmers ......6++-5+55 01,021 
CHE COE. 6k.0.6 wine's 8 0s eee 16,284 
OFIONt ccccrsecvvesvcveruse 50,697 
POSING (0 b.c0ere esd eeergee se 11,100 
PRIGEIAES 0.05:00 506s cer eseeess 32,599 
Pennsylvania .....66-- ee eee 72,536 
People’s National ........-. 2,531 
Vhoenix Assurance ...... 57,817 
Prov.-Wagh. ..ccccccccccces 46,145 
Prudentia, Zurich .........+- 9899 
i PEPPER ERT TERETE 151,456 
MOHMANES 52 ccccceoorcnceenes 16,556 
Khode Island .........e+e0% 37,691 
Royal Exchange ........+++ 28,203 
Royal Insurance ........+++. 298,436 
SaleMuard occcccccscccccces 1,951 
Scottish Union .........++5+ 57,184 
Aer eee er 182,934 
South Carolina ..........+. 1,493 
Spanish Am, Union......... 3,838 
Springfield 9) eae 433,711 
St. Paul F, & Mi vcccsscuce (b) 436,943 
State, Liverpool att Gannon 3,528 
State of Pennsylvania ..... 54,091 
er rt 8,135 
SOG BOOS cccccccevecvcees 5,054 
Union Asstirance ........... 73 
oe SO eee 13,931 
United SBates ...cccscccess 221,335 
WHEN cd vaerotssseesKeesas 90 
MEE vececceresovsceces 4,872 
Western Assurance ........ 11,529 
WSOPE, FR. oc vce sccccsuss 244 

(b) Estimated. 
Sprinkler Leakage 

Ne ar waiaw ieee  wiecketae $13,302 
ASTICWNUEE 6c cciscccceszes 5,941 
PE, De ecdccccrssencs 2,819 
American Alliance ......... 2,750 
American Eagle ...cccesses 1,573 
AUBOMGRNS scccccccvcesece 13,901 
iat ot Bae kde aw uae ec @ 4,533 
en PT eee 82 
Commercial Union ......... 1,690 
Commercial Union, N. Y.... 30 
Commonwealth ...........6. 9,533 
RMRORTEND ccccecceesesevece 734 
CONE ceccecsuvevecese 16,257 
SS) iS ae 3,607 
Sg ee 16,035 
Fire Association edeeese see 142 
FIPCMAN SC PROG ciccccccesee 1,561 
a ere 12,622 
oS’ rr ere we 2,326 
Globe & Rutgers............ 12,919 
CIGGGE AMIOTIERN 6c carccccens 16,172 
BT 5 4.0:b. 6.0000 600:009:0.0% 572 
Home, N, eoccccocccccces 136,057 


Tornado 


Losses 
Incurred 
$352,017 


52,528 


340,789 
38,680 
110,776 
11,700 


166,167 
2,819 
574,906 


19,016 
3,979 
6,027 


7-016 


174,676 
247,618 
715 
18,728 
12,460 
180 
1,934 
1,736 
93,189 
210 
3,409 
61 


$28,922 


7, 805 
50,404 
27 


3,047 
6 


5,162 
3,705 
9,095 
4,759 
12,885 
18,566 
22 
5,179 
281 
6,398 
10,868 


129,657 





Home F. & M., Col........-. 78 
Amperial .....ececesceescees 1,764 
London & Lancashire........ 551 
Mechanics & ‘lraders. 118 
Merchants, N. Y......cccee- 7,036 
Mercantile ...cccccscccccccee 11,171 
Michigan Millers ..........-- 682 
Milwaukee Mechanics ....... 724 
National Liberty ..........- 53,725 
New Hampshire ....-..+++- 4,054 
NiM@BrlA ccccccccccccvcvescs 16,058 
North America ....--.+eee0- 20,271 
North Uritish & Mere....... 19,979 
Ohio Farmers .......+eee0% 1,498 
Se COONS. vk. pein td06.09 0.00 340 
OPTION ccccccccccevcvccvecs 546 
Norwich Union ..........++ 4,971 
PRGINE. scccwcsncseeouecsass 1) 
NS Oe POLE OPE CTC Oe 521 
Pennsylvania ...cesscsccces 3,797 
People’s National 11,041 
Phoenix Assurance ......... 21,930 
Prov Wath. cocccvccsecccee 4,725 
Prudentia, Zurich ......... 11,790 
ee ererer re Tr er ee 38,406 
REEL? Ce 1,669 
ee BOO oc acc-0e00tedeee 21,443 
Koyal Exchange ........... 1,451 
Royal Insurance .........++. 30,066 
Scottish Union ......ccces 6,986 
BOOM c-cccecececreveevvss 2,261 
Spanish Am, Union........- 378 
Springtield F. & M........+-. 51,255 
eo 8 ef ee 15,004 
State, Liverpool .iscesvvaces KS 
Union Assurance .......... 529 
Union & Vhemix..........66. 6,011 
United States ..ccccoscssese 4,145 
Se MED. 6.0 ein'enb6-d:eieren 786 
WEIGEL  caceeddoeus savncyece 1,102 
NE nn 6b5 + ww aioe ohie alwee’ 99 
WORMED cediscesuriuademeens 1,111 
Explosion 
fo EPC ee Tar ee eee re $137,800 
Agricultural .cseccasvesvede "24,711 
PRUNES, FB. cccscesicveces $16,780 
American Alliance ......... 19,231 
American Central .........-. 2,263 
American Eagle ....... 39,689 
Assurance of America 3,591 
REE cwersvwcncie.e 249,128 
iit ekg: Ga eres Rte ook 13,171 
Uritiah AMOETICS 606 .ccccsas 11,433 
COO cca cudecccues 1,241 
RE oloxberedyac.es epee ne 4,489 
era ee ere 3,591 
Commercial Union ......... 39,706 
COMMONWERIER ..iciccccsecce 45,738 
RIND, iocaa.d own b\0 a eae e ee 189,220 
Videlity-Phenix ............ 193,496 
Five AGSOCIBNOCD vcccccceces. 14,498 
Fireman’s Fund ........... 32,410 
Fire Reassurance, Paris .... 28,736 
POU wsavdeetcnectaeete 14,521 
ee eer 20,521 
Globe @& Rutwers ..cccvvcees 624,838 
Great American .........+. 16,892 
ee Ere 7 909 
Ilome, N. Y. oe ; 
Ilome F. & WPS. i a nee ink 27 
DE nciewecehns owe aeons 8,198 
Independence, Pa, .......... 2,693 
London & Lancashire ...... 5,418 
Massachusetts F. & M...... 1,729 
OEE a's 'a.0'h o20€ 04 6-0-8 00 57,587 
Merchants, N. Y. 44,652 
Michigan Millers .......... 11,832 
Milwaukee Mechanics ...... 265 
National Liberty ........... 16,800 
New York National ........ 2.216 
ee err 91,274 
North British & Merc....... 127,593 
Northern, Russia ...<cccces 9,871 
North America tidesveeeeun 188,211 
8 aaa e 52,501 
NOPWICN URION cccccvcceses 6,961 
Ohio Farmers ........c000. 62 
ee SO érctcddap iene 4,899 
EE: Dinddw eee medineen:éeutree 4,079 
PS cisescesapave’<ueene 76,593 
SINE. iin uis widleiece Mom nice aoc 19,887 
WOMMOUEVOIME. 6ccccccccdceve 63,513 
People’s National .......... 5,527 
Vhoenix Assurance ......... 3,186 
oe re ee 18,377 
Prudentia, Zurich .......... 7,864 
BR errr ere 90,248 
coe, CT ET 8,440 
eee 21,335 
Royal Exchange ........... 5,114 
Royal Insurance ........... 15,198 
SOCUE UMIOR 2 ccccccncccs 33,769 
EE” Gis onidddine scan ssaue 18,038 
ON ee an 4,794 
SS a ES ae 43,687 
Spanish-Am. Union ........ 1,849 
Springfield F. & M......... 147,578 
SOs, LAVETROE! occ s.ccc-c00e 5,712 
State of Pe nnsylvania ...... 60,572 
United Firemen’s .......... 2,298 
ee ree 76,503 
ee eee 32,137 
Union Assurance .......... 6,538 
IM Sean Seawenoenasae 218 
Western Assurance ........ 17,576 
CACCEDSE HCO COC ROS 26,722 


Yorkshire 


* Includes war risk. 


Tourist’s Baggage 


ne es eae sy $932 
0 Ere re 5,196 
SS OE 1,931 
American Alliance ......... 44 
Automobile ......... cipewae 25,490 
Roston .... rere eee 4,240 
British & Foreign gaccciaeaaie 334 


14,232 


892 


2,709 
800 
100 
30 
677 
2,336 
2,518 

2,096 


es 


Commercial Union ......... re 
Commercial Union, N Y.... —_— 860s saree 
COMMUN bat énda aces CS eer 
go 2 gS ere cae 8 83=—s_ be ee 
Fireman’s Fund ........-+. 1,436 61 
(sreat American whewwenwee ae 9,576 3,850 
EE a eee ee er 8,959 2,421 
l.ondon & Lancashire ....... 1,474 223 
MORNE LADOIOD cdccissness 1,257 261 
eee 94,015 49,394 
oe 24,309 20 
oo SR ere See oe 958 56 
PN Wide ek Fe a8 ete ees er 
Phoenix Assurance ......... 518 rer 
ay ee ae 4,208 521 
ES an Bs ee ee 2,130 2,887 
Royal Exchange . 2.040000: 8,397 865 
Royal Insurance ........... 20,050 11,720 
rr rere SS  Wenes 
Springtield fe Rear 1,180 229 
Standard Marine es 0s wees 
ae 8 OS Ree 6,294 2,246 
Union Assurance ........... a “pwede 
Dna Marine ccccccvesscss i eae 
ee eee 3,539 
Registered Mail 

IER: ecarein ireaiand mena wee $15,622 $871 
| (HS 83s Ae Kee 
AUOTICAR ROM 466006860860 * rrr 
nn 176,144 124,490 
os oat MELO COREE 1,632 743 
british & Foreign .......... 14,336 2,113 
Commercial Union ...-cccce 93,447 22,490 
MEE. cease.) scala ip ae ok ecb i 10,857 2U 
REGCMCY-F ROME  oicie.6-0:0 0 s0s0 ae 8 86=—s_ «Hh ove 
Fireman's Fund ..ccicceces 83,246 23,804 
es 24,676 13,949 
a eae 37,160 1,226 
Mi issachusetts LS eee 2 497 
MOCUEROIES 6 ccsevcweseenec S305 saacic 
a ne | ae 
Minneapolis Ff, & M........ ee 
NOPth AMOPICR 1c csccvccwae ee 
RNIN 5 i6rik Orly spiel a-w. ced 24,302 ol 
Mhoenix Assurance ......... SS rrr 
a eee Ce aa 
IE ries tink edi o-w tease dw Gr’ 142,813 8,975 
Koyal Exchange ............ Ce ere 
Royal Imsurance ........... 34,214 12,838 
opringheld fF. & M.......6.. 11,723 209 
8 oD eee 17,782 19,032 
Standard Marine ........... 6,855 458 
Cian BEGPMG, 6 sks ce ccovces | ee 


UNDERWRITER BECOMES BROKER 

The resignation of H. J. Woessner, 
of the Marquette Fire, Chicago, to be- 
come a Member of the brokerage and 
igency Oflice of W. L. Dickelman & Co., 
Chicago, Came as a surprise, as Mr. 
Woessner has been with the Company 
since it was started. 


NEW FOREIGN COMPANIES 


home Offices in Shanghai, London, Ed- 
inburgh, Copenhagen—Lines to 


Be ree 
A number of new insurance compa- 
nies have been registered in Great 
Britain. Names and some facts about 


them follow: 

The Far Eastern Insurance Company, 
Ltd., was registered at Somerset House 
on January 8, 1919, with a capital of 
1,000,000 taels, in 50,000 shares of 20 
taels each, 300,000 taels being paid up. 
The company was incorporated in Hong 


Kong on August 29, 1917. Objects: 
marine and other insurance business. 
Head office, Shanghai. London agent, 


Yangtze Insurance Association. 


The Aviation & General Insurance 
Company, Lid., has been registered 


with a nominal capital of 
£1 shares, to 
annuity, 


£1,000,000 in 
carry on life assurance, 
deferred annuity, accident, 
sickness, employers’ liability and fire 
insurance and other’ business, ete. 
£20,000 has been deposited with the 
Chancery Court in respect of life as- 
surance and £20,000 in respect of em- 
ployers’ liability insurance, as required 
by statute. The subscribers (each with 
one share) are: Lord Furness, 60, St. 
James street, S. W. 1, and E. Furness, 
Furness House, Billiter street, E. C. 3. 

The London & Scottish Assurance 
Company, Ltd., was registered without 
Articles of Association on January 10, 





WESTERN 


ASSURANCE CoO. 
OF TORONTO, CANADA 


States from 1874 to 1917, 
inclusive ....... cecnseceseccee CIM 
Fire, Marine, Explosion 
and Tornado Insurance 
UNITED STATES BRANCH 


January 1, 1918 
$A,194,579.34 
1,667 ,691.69 


Assets 
Surplus in United States...... 
Total Losses Paid in United 

W. B. MEIKLE, President 

















National Liberty 


INSURANCE COMPANY 
OF AMERICA 


NEW YORK 


Incorporated Under the Laws of the 
State of New York in 1859 


Statement, January 1, 1918 


Cash Capital .........$1,000,000.00 
POUR ocincincccsscsss GeOlIeen 
Liabilities: ....0060+06 GO 2EBR8LT1 
Net Surplus ......... 1,986,731.93 


Surplus for Policy 
Holders ........... 2,986,731.93 
HEAD OFFICE 
62 WILLIAM STREET, NEW YORE 

















DO YOU NEED 


An Experienced 


MAPPER and PLACER? 


The Eastern Underwriter knows of a 
man, an ex-soldier, who can fill such a 
position, 




















‘er of such vehicle shall have filed W 


Kdinburgh on January 6 as an unlimited 
company without capital. 

The Skandinavian Lloyd Re-insur 
ance Company, Lfad., (Re-assurance 
Compagniet Skandinavisk Lloyd Aktie- 
selhkab) was registered on Jansary 14, 
1919, (incorporated in Denmark). Brit 
ish address: 1, King William street, 
Kk} C. 4, where W. B. Beattie is author- 
ized to accept service. 


The British Crown Assurance Cor 
poration, Ltd., has been registered in 
Edinburgh, with a nominal capital ol 


£100,000 in £10 shares. Objects: to 
carry on insurance and _ re-insurance 
business, except employers’ liability in- 
surance or bond investment business. 


$5,000 INSURANCE REQUIRED 
Proposed Prevensiaite to Obtaining 


License to Operate Motor Vehicle 
in wae York City 





An ordinance is now before the 
Board of Aldermen of New York to 
amend Article I of Chapter 14 of the 


Code of Ordinances relating to licenses 
by the addition of a new section to 
read as follows: “No license, or any 
renewal thereof, for any vehicle of 
whatever character, operated by motor 
power, under the provisions of this 
chapter shall be issued unless the = 
i 
the commissioner a certificate showings 
that said owner has been insured to an 
amount not less than $5,000 for each 
vehicle licensed for personal liability 


with a capital of £100 in £1 shares. or property damaged with some insur 
The Scottish Boatowners Mutual In- ance company authorized to do busi 

surance Association was registered in ness within the state.” 
a 








Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 
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MARINE DEPARTMENT 











British Do Not 
Dominate, Says Rush 


TAKES ISSUE WITH E. N. HURLEY 
Herbert Appleton Also Issues a State- 
ment—Evans Writes New York 
Senators 








Benjamin Rush, president of the In 
surance Company of North America, 
takes sharp issue with Edward N. Hur- 
ley, chairman of the United States 
Shipping Board and the Kmergency 
Fleet Corporation and Senator Duncan 
U. Fletcher, in connection with Ameri- 
can marine insurance companies be- 
ing dominated by British influence and 
that they discriminate against Ameri- 
can shipping. In a letter to Represen- 
tative Moore, of Pennsylvania, Presi- 
dent Rush says in part: 

“The charge that the American ma 
rine insurance companies are domi- 
nated by British intiuence is untrue; 
that they are discriminating agama, 
American shipping is also untrue, as is 
the charge that the American under- 
writers are endeavoring to cripple 
American merchant shipping in favor 
of their British rivals. These charges, 
in fact, amount to a libel against Amer- 
ican underwriters, who have been one 
hundred per cent. patriotic durimg the 
war, who have carried marine insur- 
ance during that time largely at a loss 
(their profit being made from war in- 
surance and fire insurance) and have 
subscribed largely to government bonds 
and whose employees have very gener- 
ally volunteered in the United States 
army and navy without waiting for the 
Provost Marshal to come for them. 

“These charges probably arose from 
the fact that many of the wooden ships 
constructed by the United States Ship- 
ping Board against the advice of ma- 
rine experts have proved, as was antici- 
pated, unsuitable for the transportation 
of cargoes overseas, and consequently 
the Shipping Board finds it difficult to 
insure them, or the cargoes to be trans- 
ported by them anywhere in the world. 

“Apparently the charge made by Mr. 
Hurley is an attempt to unload upon 
the shoulders of American underwriters 
responsibility for the failure of the 
shipbuilding policy persisted in by the 
f0vernment in defiance of expert ad- 
vice. Anybody knows that green tim- 
ber shrinks. Therefore, to build a ship 
out of green timber is the height of 
folly, because in the ordinary course of 
nature timbers and plankings are bound 
te shrink, rendering frequent calking 


(Continued on page 22) 


Quotes This Paper 
As An Authority 


MAN ON MARINE 


Cables From London, Extracts From 
“Observer” Article Printed in 
The Eastern Underwriter 


“SUN” RATES 


A correspondent of the New York 
“Sun” in cabling his paper this week 
a story defending prevailing marine in 
surance rates quoted from The Eastern 
Underwriter part of an article written 
by “Observer,” which he said reflected 
the views of underwriters there. The 
“Sun” man cabled in part: 

Tie view has been expressed in American 
underwriting circles that the rates of in 
surance have been unduly low. The question 
of high rates arises only in apparent respect 
to wooden steamships, auxiliary power ves 
sels and wnelassed ships. 

The splendid motives which during the war 
prompted the United States to build wooden 
and auxiliary power vessels on a large scale 
are well appreciated in the British insurance 
markets, but it has to be shown yet that such 
vessels, for insurance purposes, can be placed 
in the same category as steel steamships are 
classed, with a registry admitted. Rates on 
wooden and auxiliary vessels and unclassed 
steel steamships are high as compared with 
quotations on classed steel steamships, but the 
experience of underwriters is already such 
that they feel strongly that in going slowly 
with insurance on wooden vessels they are 
no more deserving of reproach than are the 
American underwriters, 

On the general subject of insurance rates 
extracts from an article which appears in The 
Fastern Underwriter, published weekly in 
New York and generally regarded as authori 
tative, may be quoted in the course of this 
article published in the issue of January 31 

“Observer” writes in The Eastern Under 
writer: “The underwriters’ 1918 account of 
American marine insurance companies” will 
show in nearly every case absolutely no profit 


vhatever and jn some cases a_ very heavy 

pa 4 
percentage of loss. There have appeared in 
our various issues comments along these lines 


showing numerous heavy losses sustained this 
vear early, both in marine and war business, 
2t an especially good season of the year with 
absolutely no letup in the closing months since 
eur last comments. Rates charged on marine 
insurance have been entirely too low.” 

After reviewing the experience of the year 
in some detail the “observer” continues: 

“Unless steps are taken in the future to 
raise materially ocean marine rates, and with 
risk on theft and pilferage eliminated, there 
will be absolutely no possibility of any profit 
in this class of business, Hull risk rates will have 
to be raised to take care of the increased cost 
of labor and material and moral hazard as far 
as valuations are concerned will bear scru- 
tiny. 

“Furthermore,” the article concludes, “it is 
absolutely essential that companies engaged 
in this class of business get together and for 
mulate associations for the improvement of in- 
dications and rates in order to put the busi 
ness on a paying basis. Unless some move- 
ment is started in this direction and steps are 
taken very carefully to underwrite and dis 
criminate against business which has proved 
unprofitable in the past, the marine insurance 
business for 1919 will again prove unprofitable 
and a large market which has been developed 
in the United States will suddenly disappear, 

(Continued on page 22 








.DMce ComB &Co. 
INCORPORATED 
56 Beaver Street 


MANAGERS MARINE DEPARTMENT 


American Insurance Co., of Newark, N. J. 
Firemen’s Insurance Co., of Newark, N. J. 
Glens Falls Insurance Co., of Glens Falls, N. Y. 
Hanover Fire Insurance Co., of New York, N. Y. 


MARINE AGENTS 
Globe & Rutgers Fire Insurance Co., of New York, N. Y. 
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Losses made payable in all parts of the World 
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CABLE ADDRESS: MACOMB, N. Y. 




















AMERICAN MERCHANT MARINE 
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The Most Important Discussion 
of the Hour in Marine Circles 


Ever since the daily newspapers have 
published the Washington dispatch 
dated February 18th, quoting the views 
of Chairman Edward N. Hurley of the 
United States Shipping Board, in ref- 
erence to marine insurance rates, ar- 
ticles have appeared daily in marine 
papers and daily papers, discussing this 
subject, as well as cable dispatches 
having appeared in the daily news- 
papers purporting to give British under- 
writers’ views, and as our articles on 
this subject have been’ extensively 
quoted in the latest dispatch from Lon 
don, we deem it incumbent upon our- 
selves to make a further statement in 
reference to them. 

We have watched from time to time 
the various speeches which Edward N. 
Hurley, Chairman of the United States 
Shipping Board, has made in reference 
to the American Merchant Marine, and 
have refrained from making any com- 
ment on them, as we were heartily in 
support of all that he has said and 
done, 

War Rate Criticism Not Warranted 

We have also noticed the criticisms 
which have been made by a certain for- 
eign publication, and have retaliated 
when this publication stated views on 


marine insurance which were not in 
accordance with facts, in reference to 
American business. 


The statement which appears in the 
daily newspapers which is said to have 
emanated from Mr. Hurley, must have 


been made without the proper facts 
being know to Mr. Hurley, as hereto- 
fore all of his statements have been 


consistent and have not been subject to 
any criticism. 
The criticism in reference to the war 


rates charged by companies is not 
warranted, Immediately after the 
signing of the armistice, war rates 
were reduced to a mine basis. The 
rates practiced were practically on a 
minimum basis. Take the basis rate 
of 10c to the United Kingdom not 
beyond London, France not north of 


Mediterranean not 
Fast of Sicily, means that the under- 
writer has to have a thousand risks 
with his full lines on each one to pay 
for a total loss, and if he desires to 
come out even, he has to add at least 
33 1-3% for expenses and taxes, which 
means 1333 risks of equal line to pay 
for one total loss before he makes a 
profit. As the insurance companies are 
not charitable institutions and are en- 
titled to make a legitimate profit the 
same as any other mercantile concern, 
who can figure out an enormous profit 
on this basis? As well as the fact that 
war risks are being written to Norway 
and Sweden, Rotterdam and Antwerp 
at a rate of 4%.%. Considering that ves- 
sels have to pass through an area which 
the United States Government them- 
selves state has been extensively strewn 
with mines, it does not look as though 
marine underwriters will make a for- 
tune out of the war insurance business, 
on the basis of rates which they are 
now charging. 
Private Figures Will Tell the Story 
We have written repeatedly during 
the year 1918 and in our final article 
on marine insurance, that marine rates 


Brest and to the 


are entirely too low on cargoes and 
hulls, and that underwriters writing 
this class of business have been losing 
money ever since the war broke out, 
and their only salvation has been the 
profit out of their war account when 
they received the enormous rates that 
war risk paid at the inception of the 
war, when there was not sufficient 
market to take care of the demand and 
any rate asked was paid. 

We feel confident that if the Govern- 


ment would take the trouble to ask the 
marine insurance companies to give 
them their private figures as to the 
results of their purely marine under- 
writing account for the period of the 
war, that with possibly one or two 
individual exceptions, the entire total 


would show a material loss. In fact, it 
is not necessary to go as far as this. 
The Government’s own statistics will 
prove that our statements are compara- 
tively correct. Unless we have been 
misinformed, the marine insurance ac- 
count of the Division of Operations, 
ete., which wrote purely marine risks 
on hulls of the vessels which were 
commandeered, and cargo risks which 
were being shipped under various Food 
Commissions, wil! show that this enor- 
mous amount of profit that Mr. Hurley 
thinks has been made by marine in- 
surance companies is not a fact. 


The Emergency Fleet Corporation, 
which assumed the builders’ risk on 
vessels under construction for the 


Emergency Fleet, had a most unusual 
record, never equalled by any individ. 
ual underwriters or group of under- 
writers, and, we are informed, shows a 
very handsome profit. 

The War Risk Bureau insuring war 
risk on hulls and cargoes, we are in- 
formed, also shows a handsome profit. 
Wooden Ships Unfit for Transatlantic 

Voyages 

We are not versed upon how the life 
end of the insurance turned out, but 
we believe that this end must show a 
loss; but taking all the accounts and 
merging them together, we are of the 
opinion that the Government has made 
a profit out of its insurance business, 
but it has not made a profit out of its 
purely marine insurance account, as far 
as the insurance of the wooden vessels 
built by the Emergency Fleet Corpora 
tion is concerned. In our various ar- 
ticles we have stated that this class of 
vessel is unfit to be engaged in trans- 
atlantic voyages. Firstly, if the vessels 
are not total losses, perishable and 
dry cargoes will be landed in such a 
condition that they will be unfit for use 
This is the consensus of expert marine 
underwriters who base their conclu- 
sions upon reports made to them by 
competent marine surveyors, and their 
own experience in underwriting, a 
great many of them having experience 
ranging over twenty years. 

Then why should the Government try 
to force this class of insurance on ma- 
rine underwriters in the United States 
by the threat that if they do not engage 
in a disastrous business, the Govern- 
ment will engage in the entire business 
of marine insurance, and thereby de- 
prive them of a legitimate living and 
source of income? 
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General Agents Marine Department 
St. Paul Fire & Marine Insurance Co. 
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Great American Ins. Co., New York 
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Westchester Fire Insurance Co, 
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Should Upbuild American Companies; find purchasers for a type of vessel 
which is unfit for the trades which 


Not Tear Them Down 


We have repeatedly pointed out the 
danger of the Government crippling 


American marine insurance facilities, 
which will work a hardship on the 
American fleet first. We had thought 


that the necessity of protecting Amer- 
ican marine insurance companies had 
been brought home to the proper Gov- 
ernment officials, and that they would 
try to upbuild the facilities, instead of 
‘earing them to pieces by a movement 
of this kind. The Food Administration 
saw the wisdom of this policy and is 
giving their business to American com- 
panies. Unfortunately, the business 


will not prove profitable to a great 
many participating in it as was 
stated in our article on the Steamer 


“Piave.” The Navy Department is giv- 
ing their builders’ risk to American 
companies. Then why should the Em- 
ergency Fleet Corporation, in order to 


they have been built for, in peace time, 
being built only as an emergency war 
measure, try to force American under- 
writers to give insurance facilities for 
the same, when the underwriters know 
beforehand that it will be a losing 
proposition? In fact, our Government 
has spent so much money in this war, 
that it would be better for the Gov- 
ernment to sell these vessels at any 
price that they can obtain for them, 
to purchasers who could put them in 
short coastwise trades, which they are 
adapted for, instead of trying to force 
a large financial loss on the country by 
putting them in trades where they will 
incur a heavy loss on the merchandise 
which can be sent forward in ships 
that are adapted for their carriage, and 
the money earned for them retained, 
instead of reducing the wealth of the 
American underwriters in making good 
(Centinued on page 22.) 
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CASUALTY AND SURETY 
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Serried Ranks of 
Uninsured Waver 

GOOD 





DISABILITY BUSINESS 
Returned Soldiers With Will to Do and 
Endure Should Make Good 
Salesmen 


It’s just as if there were a house 
burning in every block, remarked a dis- 
ability insurance man speaking to a fire 


insurance agent. Suppose, he said, 
there were such a condition. The fire 
insurance offices would be swamped 


with business, showing that well estab- 
lished as fire insurance is, there are 
thousands upon thousands of uninsured 
property owners. It is much worse in 
the disability insurance field and what 
the disability insurance man meant was 
that in many houses in every block 
there are cases of itlIness caused by 
the epidemic and the sufferers are 
without insurance. The well ones are 
buying protection as they never did be- 
fore and the agent who is on the job 
gets the business. 
Chance for Ex-Soldiers 

It has been said that eighty per cent 
of the soldiers who formerly worked 
indoors and are now discharged from 
the service are “office shy.” They can- 
not be enticed back to the old grind. 
They now have a broader vision and 
they refuse to be submerged; they 
have come up for air and wish to stay 
up. What an excellent opportunity the 


present is to develop these men into 
producers. Selling disability insurance 
was never so. easy. The company 


records since the beginning of the year 
show it. If these men would start in 
now while the going is good they wil 
have become seasoned producers by 
the time the business is again normal. 
Some of course will not succeed. They 
are the ones who are just naturally un- 
fitted for this kind of work. But many 
aman can be developed to a point from 
which he can view the frightful war 
of the Hun as a life saver for him, in 
the sense that because of it he was 
forced out of a humdrum existence 
into the current of unlimited opportun- 
ity. No investment is needed; the man 
ahead of him cannot hold him back and 
the man behind cannot push him out. 
The occupation is healthfu:, free from 
restriction, full of invigorating change 
and broadening variety, helping oneself 
while helping others. With experience 
business comes easier and good persist- 
ent production records always hold out 
the possibility of advancement to 
better managerial and executive posi- 
tions. 

One doesn’t have .to go to any par- 
ticular place to start in this business. 
The family upstairs, or below, or next 
door is as far as one need to go to 
make a start and the chances there are 
just as good as those a mile away. It’s 
4 great chance and this is a fine time 
to give it a tryout. The uninsured are 
just as obstinate as the Hun but the 
uninsured, like the Hun, are on the 
Tun. They are seeking cover. It takes 
fighters to win in this business and 
there are plenty of men with determina- 
tion and spirit among the ranks of re- 
turning soldiers who can make good in 
it. All they need is to be started right. 
That is up to the field organizers. 
REGULATE ELEVATOR OPERATION 
. Among the bills introduced in Albany 
8 one prohibiting the employment of 
mate minors under the age of 16 years, 
and of female minors under the age of 
18, as operators of either freight or 
Passenger elevators; limiting the hours 
of labor of women operators to nine 
ours a day or fifty-four a week, and 
Prohibiting their employment before 
A. M., or after 10 P. M. 
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Federation Meetings 
Held in Pennsylvania 


FOUR 





CHAIRMEN 


Insurance Men in Williamsport, Sun- 
bury, York and Lebanon Get 
Together 


APPOINTED 


Four very successful organization 
meetings were held last week by Albert 
N. Wold, Secretary of the Insurance 
Federation of Pennsylvania. The fol- 
lowing counties were added to the now 
almost complete list of Federation or- 
ganized counties in Pennsylvania: Ly 
coming, Northumberland, Lebanon, and 
York. Each of these counties pledged 
substantial subscriptions to the Main- 
tenance Fund of the Federation as well 


as enrolling a large number of new 
members. 

The first meeting was held at Wil- 
liamsport in Lycoming County on the 
18th. Mr. Wold was the principal 


speaker. Local insurance men supple 
mented his address by vigorous talks 
endorsing the work of the Federation. 
The following insurance men were el- 
ected members of the County Execu 
tive Committee: F. K. Lundy, Williams 
port, chairman; W. A. Benton, Wil- 
liamsport, secretary; Ralph S. Clinger, 
Williamsport, P. KF. Hartranft, Mont- 
gomery, Charles E. Levering, Williams- 
port, H. M. Brubaker, Williamsport, 
KF. C. Doane, Jersey Shore. 
Developed Into Rally 


In addition to the Federation meet 
ing held at Sunbury for Northumber 
land County in the afternoon of the 


next day a dinner was given in the ev- 
ening at the Neff Hotel to about fifty 
of its agents in the county by the North 


Branch Fire Insurance Company. Sec 
retary Wold made addresses at both 
meetings. J. G. Sell, President of the 


North Branch, officiated as toastmaster 
at the dinner which resolved itself into 
an enthusiastic Federation rally. The 
following insurance men were elected 
to the Executive Committee: W. A. 
Brosious, Sunbury, chairman; Edgar 
H. Hahn, Sunbury, secretary; John E 
Colt, Northumberland, W. A. Coulston, 
Shamokin, Ralph L. Belford, Milton. 
This committee was authorized’ by 
the Northumberland County Federation 
members to appoint four additional 
members in order to give proper recog- 
nition to all lines of insurance and 
the various parts of the big county. 

Lebanon was the scene of the 
organization meeting. At this well 
known headquarters of some of the 
strongest mutuals in the state, mutual 
fire insurance men took a prominent 
part in the meeting. A well balanced, 
representative committee was selected 
following Secretary Wold’s address in 
which he pointed out the danger to all 
classes of insurance, including the 
mutuals of the National Nonpartisan 
League now so busy organizing in the 
Mahoning Valley in Ohio. The com- 
mittee is as follows: John P. Lone 
necker, Lebanon, chairman; M. L. Case, 
Lebanon, secretary; Bright Lindemuth, 
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The fourth and 


last meeting for the 


week was held at the York Chamber 
of Commerce in York County. The 
meeting was very well attended in 


spite of the disagreeable weather which 
prevailed. Secretary Wold’s address 
was strongly supplemented by the re- 
marks of-Mr. Hagey Campbell of Al 
toona, a prominent and enthusiastic 
Kederation member who volunteered to 


make the trip to York from Harris 
burg. After some discussion as to the 
best means of getting a well balanced 


committee to act for the county it 
was decided to make the committee one 
of nine in number, elect a chairman 
and secretary and authorize these two 
officers to appoint the other seven 
members with due regard to represen 
tanion of all lines of insurance and all 
parts of the county. Accordingly the 
following officers were elected unani 
mously: W. J. Raffensberger, York, 
chairman; Franklin Spahr, York, sec 
retary. The York County insurance 
men are an enthusiastic lot and are 
planning to make their organization the 
first 10 per cent one in the state. 


STANDARDIZATION SOUGHT 

There will be a special meeting of 
state insurance department representa- 
tives to confer on ways and means for 
more thoroughly standardizing special 
workmen’s compensation Schedules Z 
and W. The meeting will be held at 
the office of the New Jersey Bureau 
in Newark, March 6, ten a. m. It may 
last two days. Schedule Z relates to 
experience by classifications and Sched 
ule W is the underwriting exhibit for 
an individual state. It would appear 
that experience rating is growing in 
favor as there are only three states in 
which it is not approved, Wisconsin, 
California and Oklahoma. In Wiscon- 
sin it is prohibited by statute. In the 
other two it is prohibited by the super- 
vising authorities. Besides these there 
are the monopolistic states like Ohio 
and those states which have approved 
experience rating but in which there 
has not been sufficient time to get the 
required two years’ experience. Colo 
rado long held aloof from experience 
rating before accepting it 
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Good Accident 
Reports Forecast 


REVISED POLICY 


Small Advances on Certain Health 
Forms Only Move Toward Higher 
Rates 


PLAN SLEEPS 


While 


remon 


health 
for the companies the 


still a 
1918 re- 
ports of accident business are encour- 
aging. A number of New York com- 
panies will report loss ratios of 37 and 
$8 per cent. A few companies, a very 
few, have advanced health rates on cer- 
tain forms but the accident premium 
remains the same. All efforts to revise 
the policy form downward have failed. 
The Travelers and the Fidelity & Cas 


insurance is 


ualty are still at odds and there ap 
pears littie likelihood that the work of 
the Committee of Fifteen will bear 
fruit in the near future. President 


Stone of the Maryland Casualty sum 
med up the situation when he said: 
“The latest effort to effect a definite 
and adequate reformation in the con 
duct of accident and health business 
has not accomplished anything as yet, 


and there is little prospect of results 
The Committee of Fifteen worked 
earnestly and intelligent!ty and pro 


duced a set of revised policy contracts 
which were equitable to insurer and 
insured. It seems to be almost the un 
animous opinion of underwriters in this 
class of business that the coverage now 
sold costs more than the premiums pay 
for after the expenses are provided 
for. This means that the business is 
transacted at a net loss. Such a condi 
tion works its own cure, as a rule; but, 
so far, the cure is not in sight in this 
case, for there have been enough com 
panies withholding approval of the 
recommendations of the Committee of 
Fifteen to prevent action by those 
which have approved.” 


R. K. McGONIGAL RESIGNS 
Richard K. McGonigal, for some years 
attorney for the Globe Indemnity Co., 
ir its fidelity and surety claim depart 
ment, has been appointed on the legal 
staff of the special representative of 


the Secretary of War, recently desig- 
nated to undertake the preliminary 
work incident to the adjustment of 


claims arising out of the war 

Mr. McGonigal expects to be engaged 
in this work at Washington for several 
months, after which he will resume the 
practice of law and will be associated 
with the firm of Barker, Donahue, An 
derson & Wylie. 


WANTS TO KNOW WHY 

Jeremiah F. Connor, 80 Maiden Lane, 
New York, is investigating the New 
York State Compensation Fund, upon 
an order of Governor Smith. One thing 
the governor wishes to know is why the 
Fund gets so small a percentage of the 
total business. 
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J. J. King Back 
John J. King, who for several months 


past has been engaged in Government 
service at Washington as Deputy Com- 
missioner of the Bureau of War Risk 


Insurance in charge of the Investiga- 
tion Division, resigned on January 3lst 
and has actively resumed his duties as 
vice-president of the Hooper-Holmes 
Bureau. Shortly before leaving Wash- 
ington Mr. King was tendered a com- 
plimentary dinner at the Lafayette Ho- 
al Commissioner Charles F. Nesbit 
presided as toustmaster and the speak- 
included Director Lindsley, who 
was in charge for a year in France of 
the Bureau’s activities overseas; Mr. 
Brown of the Allotment and Allowance 
Division; Major Dowlong of the Legal 


ers 


Division; Captain Houlihan of the 
Compensation Division; Captain Bar 
ton, Assistant to the Director; Mr. 


Lewison in charge of the New York 
office; Mr. Woolford, and Mr. King. By 


all the speakers reference was made 
to the efficient service which Mr. King 
had rendered the Bureau and to his 


ability and wide experience which had 
proved of so much value in organizing 
and carrying on the work of the Inves- 
tigation Division. 

a” a * 


Bond of $5,000 Required 

A bill has been introduced in New 
York to amend section 282 of the high- 
way law in relation to indemnity bonds 
of owners of motor vehicles. This adds 
a new clause to sub-division 1, requiring 
an application for registration of a 
motor vehicle to be accompanied by a 
$5,000 bond executed by the owner, con- 
ditioned for the payment of any judg 
ment recovered against him or any 
other person lawfully operating the mo- 
tor vehicle so registered. 


STRENGTH 
Agent’s Best Argument Against Antag- 
onists of Stock Companies 
Lies in Service 


IN EFFICIENCY 


In President John T. Stone’s review 
of the Maryland Casualty’s year he 
says that the compensation and liabil- 
ity department wrote more than $13,- 
500,000 premiums, which is $4,800,000 
over 1917 and $600,000 more than the 
entire premium income of 1917. Speak- 








Brokers—Attention! 

An established casualty compan with 
New York headquarters is pe ~ de- 
velop its New York field and seeks connec- 
tions with reliable agents and brokers in 
the metropolitan district, for automobile, 
burglary, plate glass, surety and fidelity 
lines, _For special service and_ rep- 
resentation, 

Address: BROKERING FACILITIES 
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$5,000 Bond Required 


Assemblyman Morris, of California, 
has offered an amendment to the vehi- 
cle act providing that it shall be a 
pre-requisite to obtaining a license to 
fle an indemnity bond in a company 
approved by the insurance commission- 
er, in the sum of $5,000, or a policy of 
liability insurance in the same amount. 
Any person owning more than five mo- 
tor vehicles shall file a bond or policy 
of insurance in the sum of $25,000. Saia 
bond or policy to be in lieu of all other 
bonds or policies of insurance on such 
motor vehicles. <A full record of all 
motor vehicle registration shall be 
posted daily by the department unon 
a bulletin board so located so as to be 
easily accessible to the public. 


ing of this branch of the business gen- 
eraliy Mr. Stone says: 

We have no fear of the comparison, 
nor of the issue of any contest, be- 
tween stock company insurance and 
other forms as long as stock companies 
adhere strictly to the fundamentals of 
sound underwriting principles and 
practices and maintain their service in 
all regards at a high level of merit. 
Whatever danger there may be of loss 
of support lies in the possible shifting of 
our dependence from the basis of meri- 
torious service and uncompromising ad- 
herence to stock company essentials. 

Whenever the attempt is made to 
help our case by special pleading or by 
injecting into our practice any feature 
that smacks of the mutual idea, that 
instant we weaken and hinder our- 
selves and strengthen our antagonists. 
A most ill-advised attempt of that ‘sort 
was made during 1918 by certain com- 
panies in connection with the insur- 
ance of construction work for the Fed- 
eral government. Fortunately it was 
firmly resisted and defeated by a 
strong group of companies, including 


, The Maryland, whose position was up- 


convention of insurance 
commissioners. It is to be hoped that 
this lesson will be remembered and 
that such biunders will be avoided in 
the future. We urge our agents to arm 
themselves as defenders of stock com- 
pany insurance by making themselves 
more and more efficient in all of the 
requirements of the business: 


held by the 


Quotes This Paper As 
a Marine Authority 


(Continued from page 19.) 
as no company will continue. to be in a losing 
game,” 

The views so forcibly expressed in this ar- 
ticle are reflected in the London insurance 
market, where the experience of English un- 
derwriters in respect of some classes of busi- 
ness has been quite as unfavorable as that of 
American underwriters, The article, which 
presumably was written by an expert, gives a 
different impression from that conveyed in 
telegrams. 
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Rush and Appleton 
on Marine Rates 


(Continued from page 19.) 


necesgary and ultimately rendering the 
ship unseaworthy.” 
Statement by Herbert Appleton 

Herbert Appleton, of Appleton & Cox, 
made the following statement to news- 
papers: 

“The New York managers and agents 
of the English insurance companies en- 
gaged in marine underwriting in New 
York, having had their attention called 
to certain statements made in news- 
papers of the 18th instant purporting 
to be based upon information emanatiig 
from Chairman Hurley, of the Shipping 
Board and Duncan U. Fletcher, chair- 
man of the Senate Committee on Com- 
merce, feel constrained in justice to 
themselves to make the _ following 
statement: 

“First—The charge that there is dis- 
crimination against American = ship 
owners and shippers in the matter of 
marine insurance rates is without 
foundation. 

“Second—Those who are responsible 
for the charge that marine insurance 
rates in New York are dominated by 
the British companies must be unaware 
of the fact that the annual report of the 
New York State Insurance Department 
ot June, 1918, shows that by far the 
lurgest part of all marine insurance 
placed in America on American vessels 
and cargoes is placed with American 
companies, the management of which 
is absolutely independent of foreign in- 
fluence. 

“Third—The English companies rep- 
resented in the United States are per- 
mitted to do business here only upon 
complying with all the requirements of 
the Insurance Departments of the vari- 
ous states in which they conduct busi- 
ness, and the successful conduct of 
their business in itself necessarily pre 
cludes any such discrimination as 
would seem to be indicated by the re- 
marks made.” 


President Henry Evans, of the Con- 
tinental, has written letters. to New 
York Senators and Congressmen say- 
ing rates are not exorbitant, and urg- 
ing them to use their influence against 
Government 


encroachment on_ insur- 

ance, 
EK. N. Hurley was in New York on 
Tuesday. He met many business men 


while here. 


OLEAN AGENCY PURCHASED 

The W. H. Mandeville Company in- 
surance agency of Olean, New York, 
has purchased the insurance agency of 
Homer D. Bliss of that place. 
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Most Important 
Marine Discussion 


(Continued from page 20.) 


the losses which would be sure to be 


incurred by them. 
Origin of Controversy 


Of course, it is well known that this 
controversy has arisen because the Em- 
ergency Fleet Corporation has been try- 
ing to find buyers for their vessels. In 
fact, several vessels have been sold to 
purchasers for quite large sums, who 
expected to put them in Transatlantic 
service, and find that they are unable 
to obtain insurance on the hulls, and 
consequently cannot get charters, be- 
cause merchants are unable to procure 
insurance on their cargoes for said 
voyages. 

A good merchant, when he finds that 
he has bought merchandise which is 
not marketable at a certain price, sells 
his merchandise at the best price ob- 
tainable, and takes his loss cheerfully. 
The United States has always been a 
good nation; they have taken their 
losses cheerfully, as well as their vic- 
tories. We have suffered in this war 
through mortality, although not as 
great in proportion as our allies. We 
have loaned our money freely, and we 
have spent billions of dollars without 
expecting one penny in return, except 
to make Democracy safe for the world. 
Why not take our losses on the Emer- 
gency Fleet Corporation proposition 
without spreading it further through 
the marine underwriters of this coun- 
try, and eventually making the entire 
American Merchant Marine suffer for 
many years to come? 


OBSERVER. 


Miss Julia Hindman, of Nashville, 
secretary of the Tennessee State Asso- 
ciation of Insurance Agents, attended 
the Midwinter meeting of the National 
Association of Insurance Agents in At- 
lanta last week. 
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CHICAGO BONDING AND INSURANCE COMPANY 
Vy WRITES the following lines of INSURANCE 
8 tre a Bf PLATE GLASS, BURGLARY, GENERAL 


Charles R. Culyer & Co., Resident Manager, 428 Walnut St., Phila., Pa. 
Geo. S. Dippold, Res. Megr., 


Co., General Agent, 10 South Street, Baltimore, Md. 
R. H. Lambert, Branch Manager, Equitable Bldg., Washington, D. C. 
Capital $500,000.00—Surplus to Policyholders, $825,544.20 
F. 0. ROBERTS, Vice-Pres. and Gen. Mgr. 
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AND HEALTH, MONTHLY PAYMENT 
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CASUALTY AND SURETY POINTERS 














Every new man in the dis- plished immediately, but even so, you 
Beware ability insurance business cannot a‘ford to wait. Your Nineteen- 
of Greatest should get this thought, nineteen success should begin NOW. 
Mistake advanced by an official of Follow the Success crowd—or you'll 
the Standard’ Accident: soon be alone. 
“The greatest mistake, the most un- ig he: 
fortunate misconception that can pos- More money is passing 
sibly be made is to be in this business Getting through the home offices 
of ours with the sole and only purpose B8usiness — of disability insurance com- 
to ‘get the money.’ Not that you are 9" Claims panies than ever before. 
supposed to perform your labors gratu- And “passing through” is 
itously—a fair compensation, even af- Tight, for with the epidemic working 
fluence, is your due. And it will come im three shifts, as it is, this form of 


te you, if your duties and obligations 
are honestly, conscientiously, and intel- 
ligently performed, just surely as 
success has come to the company you 
represent.” 


as 


*“ * * 
It’s a great thing to be 


Don’t able to specialize and 
Become Over- it’s also an accomplish- 
specialized ment to be able to de- 


specialize oneself when 
occasion demands. One enterprising 
agent of the Travelers, after closing a 
group case, solicited and obtained from 
the same manufacturer an order for 
automobile liability insurance on two 
trucks of the company and the touring 
car of the president. Another agent 
solicited a clothing manufacturer for 
group insurance, but was shown that on 
account of the character of the business 
group insurance was impracticable. The 
agent instead of retiring gracefully im- 
mediately solicited life insurance, and 
after one or two additional calls sue- 
ceeded in writing the manufacturer a 
twenty year endowment policy for $25,- 
000. - Each form of insurance that an 
agent sells offers exceptional opportuni 
ties for the writing of business along 
other lines. 


* at * 
When the agent asks a 
The “Why” policyholder to puy_ six 


of Advance months’ or a year’s premi- 
Premiums um in advance the assured 

naturally asks: “Why?” 
The Massachusetts Bonding & Insur- 


ance furnishes its agents with a special 
circular telling them why. A circular of 
this kind should be sent to every policy- 
holder who pays his premium by mail. 
Every policyholder who pays his first 
premium should get one and one should 
g0 in the receipt of every old policy- 
holder. Three parties are benefited by 
annual and semi-annual premiums on 
monthly policies—the policyholder, the 
agent and the company. The policv- 
holder gets the most out of it; the agent 
his six or twelve months’ commissions 
in a lump, but the company is satisfied 
if it knows it is sure of the business for 
some time ahead and, of course, it saves 


something in home office cost—one 
entry covering the year, instead of 
twelve. 

* * & 

January results filled 


All Cylinders every expectation of the 


Not Standard Accident but 
Hitting the fact remains that 
these results were pro- 


duced by less than fifty per cent. of the 
active agency organization. In this con- 
nection an official of the Company says: 

Where some men make their greatest 
mistake is that they expect too much. 
They just figure if times are good their 
business will be good—no special effort 
on their part is necessary, it is just 
bound to be so. If it isn’t, then “condi- 
tions” aren’t right or what they ought 
to be. We cannot be blind to the fact 
that during January too many of our 
field men permitted themselves the de- 
lusion that things weren’t right—just 
yet. Men, the ideal of our business is 
Service—and Service means WORK. 
There has never been a time in the 
history of the world when the need for 
Conscientious efficient effort was great- 
er. The readjustment of the business 
affairs of the country cannot be accom- 


currency is more liquid than ever be- 
fore. The poor little dollar that makes 
its way each month to the home office 
hardly hs, time to rub edges with its 
brother assets before it is on its way 
hack home with a host of strangers to 
heip pay.a “flu” claim. But as long as 
these claims have to be paid, why not 
turn the trick to account? It were wel 
for each agent to ask himself how many 
applications does he get as a result of 
each satisfied claimant. In some cases 
the company sends a stamped post card 
to each claimant together with his 
check. “Many of these come back to the 
company with the names of one or more 
prospects. These go to the agents. 
Recently the Massachusetts Bonding & 
Insurance sent four of these cards to 
its agent in New Hampshire, who wrote 
two of the prospects, one was dead and 
the other was uninsurable. One of the 
circulars the company sends to its poli 
cyholders is headed “Favoring Your 
Friends.” These are frequently re- 
turned with the names of prospects. In 
connection with this idea of benefiting 
by claims the Company says: “The Com 
pany is in business to pay losses. You 
are in the business to write applications 
and make money. Every loss settled by 
the Company is a big boost for your 
business; but that doesn’t mean that 
each satisfied claimant is going to 
‘rope and tie’ three or four prospects 
and drag them to your office. He will be 
glad to give you their names and even 
recommend the Company and yourself. 
As a salesman, it is up to you to do the 
rest.” 
* * * 


The Massachusetts Bond 


Making Use ing & Insurance started 
of the an Every Month Club and 
Club that has produced off 

spring the Every Week, 

Every Day and the Diamond clubs 


With this family the field force is full 
of enthusiasm and the Home Office was 
never in so close touch with the field. 
The Company has just started another 


one the Ten Per Cent Increase Club. 
* * ¢ 

Under the government 

Not Covered insurance plan allow- 

by ances are made for all 

Government cases of total or partial 


permanent or temporary 
disability due to either accident or sick- 
ness “incurred in line of duty” while in 
service. 

The point to be emphasized is that 
the soldier or sailor enjoyed the protec- 
tion against loss of time only while in 
service. As soon as discharged -unless 
he has been injured or sick and award- 
ed compensation for disability under 
the Inaw—he becomes a prospect for ac- 
cident and health insurance, for he has 


no protection against loss of time due 
te those causes, even though he may 
keep up his payments on his govern- 
ment life insurance policy. Don’t let 
any returned soldier or sailor tell you 
that he has accident and health pro- 


tection from the government, for if he 
he certainly misunderstands the 
proposition. Set him right on this 
point; make it clear to him; then 

well. if he is at work earning a good 
income, protection against accident and 
is just now as 
was in navy 


does, 


as necessary 
the army or 


sickness 
when he 
Sell him. 





W. E. SMALL, President 


PETER EPES, Agency Manager 


E. P. AMERINE, Sec’y 


Georgia Casualty Company 





“DIXIE AUTO POLICY” 








The Last Word In Motor Insurance 








Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 








HOME OFFICE, 





Russell R. Cornell, Vice-Pres. 
RELIABLE 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


47 CEDAR STREET 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


AND ENERGETIC 


Alonzo G. Brooks, Asst Sec. 


AGENTS WANTED 











HEAD OFFICE 
CHICAGO 
F. W. LAWSON 


General Manager 


Liability, Accident 
Burglary,Boiler and 
Credit Insurance 


THE SIGN OF GOOD CASUALTY INSURANCE 





Estabdlisneo 


145 Milk St., Boston 
Resident Managers 


186s 


| London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord &Co. 


New England 











The Fidelity and Casualty Company of New York 
92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 


$17,275,631.60 

















THE NATIONAL 
of DETROIT 


Eastern Dept. Pacific Bldg. 
100 William St. San Francisco 
New York Western Dept. 
Northwestern [ ept. 

Palace Bldg. 

Minneapolis 











FEDERAL’S BEST YEAR 
Except in the matter of heavy mor 
tality caused by influenza, pneumonia 
and army and navy claims, 1918 was 
the best year in the history of the 
Federal Life, Chicago. 





AGGOES nnvcecccccevsescsecccsssvcvess eer} 
BAINES cccccccccccccvccsssccescess 354,721.13: 
Capital _— , , as ° 1,000,000.00 
Surplus over all liabilities .............. 2,920,910.47 
Losses paid to December 31, 1918 65,527 ,177.84 
The Company's Lines; Fidelity, Surety, Accident, Health, Disability, Burglary, Rob 
bery, Larceny, heft, Plate Glass, Druggists’ Liability, Owner ind Tenants Lia- 
bility, Employers’ Liability Public Liability. Steat soiler, FI Wheel, Workmen's 
Compensation, Automobile, (Liability, Fro erty Damage an Collision), Physicians 
| Liability, Teams’ Liability 
| pei ne OM = _ “an _ 
Service Contracts 
of of “ 
— saa merican 
to to 
Policy Holders Representatives 


Surety 


Company 
of New York 


100 BROADWAY 


Fidelity and 
Surety Bonds 


Burglary Insurance 


























THE EASTERN UNDERWRITER February 28, 1919 

















THE TRAVELERS 


INSURANCE '% INDEMNITY 


COMPANY #& COMPANY 


HARTFORD, CONNECTICUT 
L. F. BUTLER, President 














Good to insure in Good to represent 





To the Policyholder and the Public: 





A brief review of the activities of these companies during 1918 
runs as follows: 

New Life Insurance (Paid for basis)............. $213,468,922 
Over three and one-half times the amount paid for in 1914. 
Life Insurance in Force 54,291,082 

Life insurance in foree has doubled in four years. 








Premium Income, The Travelers Insurance Co... .. $ 52,775,983 
Premium Income, The Travelers Indemnity Co.... 3,839,249 





Increase Premium Income 1918 over 1917, $13,749,218 


Since their organization the Travelers Companies have paid 
out $222,488,918 to their policyholders and $9,259), 471 for the 
prevention of accidents. 


The Policies of The TRAVELERS Companies represent 
the STANDARD of EXCELLENCE 


in 








Life Insurance (Individual and Group), Accident and Health 
Insurance (Individual and Group), Workmen’s Compen- 
sation, Liability and Automobile Insurance. Burgla- 
ry, Plate Glass, Steam Boiler, Fly-wheel Insurance. 





MORAL: ‘“‘INSURE IN THE TRAVELERS” 
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